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marketing and public rela-
tions. “Manor residents won’t 
be impacted.”

Originally established 
in 1910 as the Baptist 

Orphanage & Home Society 
of Western Pennsylvania, 
the organization served 
children and widows before 
shifting its focus to senior 

care in the early 1970s.
The skilled nursing and 

personal care facility closed 
in October 2022 after rising 
costs made maintaining the 

buildings, which had un-
dergone several additions 
over the decades, financial-
ly unfeasible.

As first responders 
gathered outside Markham 
Elementary School for Patriot 
Day, the picture-perfect Fri-
day morning was interrupted 
by the sound of jet engines 
overhead, their trails crossing 
the clear blue sky.

The peaceful scene 
stood in stark contrast to 
the terrorist attacks that 
occurred 25 years ago on 
a similarly sunny Septem-
ber morning in 2001, when 
hijacked airplanes caused 
devastation in New York 
City, Washington, D.C., and 
Shanksville, Pennsylvania.

Mt. Lebanon Girl Scouts, 
led by Amy Nebel, solemnly 
carried the American flag to 

the flagpole. Together, they 
raised it before lowering it 
to half-staff in honor of the 
2,977 people killed in the 
Sept. 11 attacks.

Several fifth graders 
spoke, thanking first re-
sponders and reminding 
the audience of the words 
of Fred Rogers: “Real 
strength has to do with 
helping others.”

Retired Markham Princi-
pal Robert Mallery was on 
hand to lead the Pledge of 
Allegiance for the roughly 
400 students, teachers, lo-
cal residents, veterans and 
first responders in atten-
dance. After a moment of 
silence, Markham students 

sang “America (My Coun-
try, ’Tis of Thee).”

“I think back on that 
day,” Mallery said, recall-
ing where he was on Sept. 
11, 2001. “We were at Cen-
tral Office doing last-min-
ute hirings [for the 2001-02 
school year].”

Then he received a 
frantic call from one of his 
children, who worked at the 
Pittsburgh Post-Gazette at 
the time, telling him to turn 
on the television.

“We saw what was hap-
pening, and as we watched, 
the second tower was hit,” 
Mallery said. “There was 
crazy confusion all through 

Yellow tape and tempo-
rary fencing have gone up 
around Baptist Senior Family’s 
former skilled nursing and 
personal care facility, mark-
ing the first visible signs of a 
demolition project expected 
to begin later this year.

The buildings, located at 
1210 Castle Shannon Road, 
are part of a larger complex 
that includes Baptist Manor, a 
100-unit independent living 
community for seniors with 
low or fixed incomes.

Baptist Senior Family, for-
merly the Baptist Homes Soci-
ety, is a nonprofit, faith-based 
charitable organization.

“Everyone should rest as-
sured that Baptist Manor will 
remain, and we will continue 
to own that property,” said 
Amy Dukes, vice president of 

Markham remembers 9/11,  
25 years later
Students, first responders and community members 
gather for a tradition rooted in remembrance, service 
and sacrifice  Story and photos by Sarah Core

Demolition set for former Baptist Homes buildings
Six structures along Castle Shannon Road will be removed as Baptist Senior Family considers the 
property’s future; Baptist Manor will remain   By Sarah Core
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for each birthday.2$20

on balances
up to $1,000.

5% 
on balances greater 
than $1,000 up to
$20,000.

2%
APY1APY1

$50 minimum to open*

Open a NexGen Savings account
for your kids.

brentwoodbank.com/nexgen

*Limit one NexGen account per minor tax ID.
1Minimum balance to open an account is $50.00. Annual Percentage Yields (APY) are based upon daily balance. Rates may change after account is opened. Rates accurate as of 
3/6/2025. Balances up to $1,000 earn 5.00% APY. Balances greater than $1,000 and up to $20,000 earn 2.00% APY, resulting in a range from 5.00% to 2.15% APY, depending on the 
account’s balance. 

22The minor account holder will receive a $20 credit on their birthday each year. The bonus will be deposited into the account by the end of the birth month. To be eligible, the account 
must be open on the minor’s birthday. The birthday credit may be subject to applicable taxes. Brentwood Bank reserves the right to modify or discontinue this offer at any time. 

A  HEAD 
START 
FOR KIDS’ 
SAVINGS.

is your kids’ new piggy bank.
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Beginning this month, 
Mt. Lebanon High School 
students will have the oppor-
tunity to meet with repre-
sentatives from colleges and 
universities without leaving 
the school.

From September through 
November, the high school 
will host representatives from 
approximately 100 higher 
education institutions. The 
visits give students an op-
portunity to learn more about 
academic programs and 
campus life, ask questions 
and gain a better under-
standing of what each school 
has to offer.

Hosted by the school’s 
counseling office, the visits 
are part of the postsecond-
ary planning process avail-
able to students. The coun-
seling office takes a holistic 
approach to guiding students 
through high school, offering 
support for their academic, 
social and emotional needs 
as well as planning for life 
after graduation.

When discussing options 
after high school, school 
counselor Casey Bowles 
emphasizes the importance 
of finding the right college 
fit by considering academic, 
social and financial factors.

“We talk about what’s 
a good fit academically — 
majors, minors, internship 
opportunities and career 
opportunities,” Bowles said. 
“Then socially — a campus 
that is in the city, more rural, 
bigger campus, smaller 
campus, sports, etc. Then 

the financial fit — which 
school is going to be a good 
financial fit for you and your 
family.”

At Mt. Lebanon, 96% of 
graduates go on to attend 
a two-year or four-year 
college, with 81% enrolling 
at four-year institutions. With 
such a high percentage 
continuing their education, 
opportunities to connect di-
rectly with college represen-
tatives can play an important 
role in helping students 
make informed decisions.

Timing also matters. 
While regular-decision ap-
plication deadlines are often 
in January, many early-de-
cision deadlines fall in early 
November and early-action 
deadlines later that month.

For some institutions, 
meeting with a college 
representative can also 
become a “touchpoint” — an 
interaction that demonstrates 
a prospective student’s 
interest. Other touchpoints 
can include campus visits, 
emails, interviews and con-
versations with admissions 
staff. The high school visits 
allow students to begin those 
conversations while learning 
more about schools they are 
considering.

This year’s visitors repre-
sent a broad range of institu-
tions.

The school will host 
“small schools, large schools, 
schools in Pittsburgh and 
schools that are hours away,” 
Bowles said.

Among those scheduled 

to visit are Vanderbilt Univer-
sity, Davidson College, Penn 
State, Bucknell University, 
Purdue University and Ithaca 
College.

“What I think is great 
about our college visit pro-
gram specifically is it gives 
students a chance to learn 
about some schools that 
might not be easy to travel to 
because it’s further away and 
they are busy on the week-
ends; getting off of school to 
visit can be challenging at 
times,” Bowles said.

While preparing for the 
college visits, counselors are 
also meeting with seniors 
to help them navigate the 
application process.

“In the first two weeks, we 
have already met with the 
vast majority of our seniors, 
in small groups, to go over 
the nuts and bolts of the 
college application process,” 
Bowles said. “We show them 
how they can connect their 
Common App and their 
Naviance accounts. We go 
over how to request tran-
scripts and letters of recom-
mendation from teachers 
and counselors here.”

The goal, he said, is to 
make sure students are 
prepared while also encour-
aging them to think carefully 
about what comes next.

“The hope is that they 
are more than equipped to 
get where they need to be, 
are able to be as thought-
ful about this process, and 
thinking about what life after 
Lebo looks like for them.” 

College comes to Mt. Lebanon High School
Visits from nearly 100 colleges and universities give students a chance to explore options, ask 
questions and prepare for life after Lebo   By Lindi Pastorius

Allegheny College
Alvernia University
American University
Amherst College
Auburn University
Berklee College of Music
Binghamton University, State 
University of New York
Boston College
Boston University
Bowling Green State University
Brandeis University
Bucknell University
Butler University
Carnegie Mellon University
Case Western Reserve University
Chatham University
Colby College
Colgate University
College of the Holy Cross
Colorado State University
Davidson College
Denison University
Dickinson College
Duquesne University
Elon University
Emory University
Fairmont State University
Gannon University
Geneva College
Georgetown University
Hampden-Sydney College
Hobart and William Smith Colleges
Hofstra University
Indiana University Bloomington
Indiana University of Pennsylvania
Ithaca College
Jacksonville University
John Carroll University
Johns Hopkins University
Juniata College
Kent State University
Kenyon College
Lafayette College
Mercyhurst University
Miami University-Oxford
Michigan State University
Northeastern University
Northwestern University
Nova Southeastern University
Ohio University
Ohio Wesleyan University

Pace University
Penn State University Park
PennWest California
Purdue University
Rensselaer Polytechnic Institute
Rochester Institute of Technology
Rollins College
Saint Vincent College
Seton Hall University
Seton Hill University
Slippery Rock University of Pennsylvania
Springfield College
St. Lawrence University
Stevens Institute of Technology
Susquehanna University
Syracuse University
The American University of Paris
The University of Arizona
Thiel College
Towson University
Trinity College
Tulane University
Union College
University at Buffalo, the State 
University of New York
University of California, Berkeley
University of Chicago
University of Cincinnati
University of Dayton
University of Delaware
University of Florida
University of Kentucky
University of Maryland, College Park
University of Massachusetts Amherst
University of Mount Union
University of Pittsburgh
University of Pittsburgh at Greensburg
University of Pittsburgh at Johnstown
University of Richmond
University of Rochester
University of Toronto
University of Wisconsin-Madison
Vanderbilt University
Washington & Jefferson College
West Liberty University
Westminster College - New Wilmington, PA
William & Mary
Wittenberg University
Worcester Polytechnic Institute
Xavier University

Colleges scheduled to visit 
Mt. Lebanon High School
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Need to hear some good news? 
I’ve got you covered.

I started my “Yinz Are Good” pod-
cast in the middle of 2020 to feature 
the positive news that rarely made 
the headlines — stories of neighbors 
helping neighbors and strangers 
caring for strangers.

I wanted to create a space where 
we could connect through stories of 
kindness and gratitude and be in-
spired by the people who were lifting 
others up.

Little did I know how many people 
I would have the joy of meeting and 
the honor of talking with — or how 
many people in our communities 
spend their days figuring out how to 
make others’ lives better.

And I’ve learned that those folks 
don’t tend to talk about all the good 
they do. They just go out and do it.

These people are all around us, 
hidden in plain sight. They’re sitting 
next to us on the T. They’re behind 
us in line at the coffee shop. They’re 
scanning their groceries in the 
self-checkout lane.

They are our neighbors.
In this month’s column, I’ve 

decided to shine a light on several 
of these do-gooders who are our 
neighbors in the truest sense of 
the word — people who live right 
here in Lebo and whom I’ve had 
the great pleasure of featuring on 
my podcast.

Joel Burstein, CEO and co-
founder of BEAM Collaborative

I dubbed the day of my interview 
with Joel our “Pittsburgh Day of 
Fun” because it turned into quite an 
unexpected adventure, spanning 
several hours and neighborhoods 
across the city.

Though we had met only once 
before, it felt as if we had known each 
other much longer. The conversation 
— and laughter — came easily, and 
Joel’s deep care and commitment to 
supporting and building communi-
ties quickly became clear.

A Mt. Lebanon transplant, Joel 
moved here 10 years ago from Miami 
with his wife, Callie, a Pittsburgh 
native, and their family.

Simply stated, the mission of 
his nonprofit organization, BEAM 
Collaborative, is to keep local busi-
nesses local.

They do this by helping retiring 
owners transition with purpose and 
new buyers step in with confidence 
— keeping businesses open for, 
well, business.

As Joel said during our interview, 
“You can drive through a lot of neigh-
borhoods and see empty storefronts. 
And the reality is that those store-
fronts are really difficult to refill. ... 
So what we’re doing is figuring out 
how we can help those retiring baby 
boomers, those retiring business 
owners, successfully and responsibly 

transition those businesses to sup-
port their neighborhoods and their 
communities.”

Through Joel’s leadership, BEAM 
Collaborative is laser-focused on 
preserving local small businesses 
and, of course, the jobs that go along 
with them.

Joel’s dedication to community 
goes beyond his nonprofit work. 
He also serves on the boards of the 
Pittsburgh Walk of Fame, Neighbor-
hood Allies and the Team Pennsyl-
vania Foundation, where he contin-
ues to champion regional economic 
development and locally rooted 
entrepreneurship.

And I’d be remiss if I didn’t 
mention that I was connected to Joel 
through Caroline’s cousin, a college 
friend of mine who was born and 
raised in Mt. Lebanon.

Shayna Bodi, Abby Lawler-
Morycz, Sam Smith and Morgan 
Sulik of LeboGREEN
It was yet another Mt. Lebanon 
resident, Julie Ann Sullivan, who told 
me, “You just have to meet Sam Smith 
and the other fabulous women at the 
helm of LeboGREEN.”

So she connected us, and I am 
incredibly grateful that she did.

LeboGREEN, if you’re not yet 
familiar, is an all-volunteer nonprofit 
devoted to conserving energy and 
water and reducing waste in our 
community. The organization is also 
committed to connecting with resi-
dents through education, initiatives 
and events.

As Shayna said, “We are basi-
cally a group of citizen volunteers 
devoted to both a greener and more 
connected community and region. 
We provide residents with education 
and tools needed to adopt a more 
sustainable lifestyle and protect our 
environment.”

Their biggest event is Mt. Leba-
non Earth Day, which draws people 
from across Western Pennsylvania. 
They also host community work-
shops, winter sowing events and a 
sustainability series, among other 
initiatives.

Sam, Shayna, Abby, Morgan and 
I gathered around a table in Room B 
of the Mt. Lebanon Recreation Center 
for our interview. At certain points 
in the recording, you can hear the 
faint sounds of a youth hockey game 
underway on the rink below.

I was inspired not only by their 
mission, but also by the genuine joy 
they have for connecting and col-
laborating with others, their passion 
for their work and their dedication to 
making a difference.

So, if you see any of these folks 
around town, be sure to say hello and 
thank them for all they’re doing to 
make our community stronger.

Joel, Shayna, Abby, Sam and Mor-
gan ... yinz are good!

Who’s doing good in your neck 
of the Lebo woods? Let me know at 
yinzaregood@gmail.com.

To listen to my interviews with 
Joel, Episode 206, and the women of 
LeboGREEN, Episode 213, visit www.
yinzaregood.com. 

Good in the LEBOhood
By Tressa Glover, Creator & Host, “Yinz Are Good” podcast

www.burns-scalo.com Burns & Scalo Roofing

TRUSTED ROOFING EXPERTISE FOR 70 YEARS
Winter can be tough on your roof. Snow, ice, and freezing temperatures 
can leave behind hidden damage that only shows up once the weather 
warms. This spring, make sure your home is protected with a 
professional roof inspection and timely repairs. 

SCHEDULE
YOUR SPRING
REFRESH TODAY!

CALL 412.928.3060

FOR A FREE
ESTIMATE

GIVE YOUR ROOF A
SPRING REFRESH!
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Iraj Chiani, Owner   412-563-1212
91-97 Central Square/Washington Road 15228 (Above Bistro 19)

Mon-Sat, 11-5 p.m., Evenings & Sunday by Appointment
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The upcoming demoli-
tion will include the octag-
onal chapel and the old 
children’s cottage, origi-
nally part of the orphanage 
and later used as adminis-
trative offices.

“After closing opera-
tions, we looked at a num-
ber of different options,” 
President and CEO Timo-
thy Myers said. “We looked 
at whether we could reuse 
those buildings.”

“It couldn’t be rehabbed 
in a way that made sense,” 
Dukes said.

In total, six structures 
will be removed from the 
property in December after 
asbestos abatement is com-
pleted by the end of Sep-
tember. Most of the build-
ings were constructed in the 
1960s and 1980s and sit on 
foundations separate from 
Baptist Manor, with separate 
building systems.

“Once spring comes 
around, we’ll make sure 
that space looks pretty,” 
Dukes said.

The short-term goal is to 
create an outdoor, parklike 
area with grass and plants 
for residents to enjoy.

As preparations for dem-
olition began, the project 
also uncovered pieces of 
the organization’s history.

Keystones have already 
been removed from the 
buildings, and time capsules 
dating to 1915, 1951 and 
1964 were discovered inside 
them. Baptist Senior Family 
is working with the Historical 
Society of Mt. Lebanon to 
preserve items found in the 
capsules, including doc-
uments and memorabilia 

from the orphanage, such as 
children’s shoes.

A conservator will open 
the boxes, digitize the ma-
terials and preserve items 
for display.

“Some items will go back 
in the memory box for the 
next capstone,” Myers said.

Other items found on the 
property, including an old 
safe dating to before 1942, 
also have been opened. 
Documents discovered 
inside will be preserved for 
local historical purposes and 
could provide information 
for genealogy research.

Myers recalled meeting 
one of the last people served 
by the orphanage during a 
visit in 2022.

“An older gentleman and 
his granddaughter visited, 
and we found his admis-
sions folder,” Myers said.

Myers said direct de-
scendants of children 
who lived at the Baptist 
orphanage can contact the 
organization to determine 
whether their relative’s 
records remain on file, 
provided at least 100 years 
have passed.

As for the long-term future 
of the Castle Shannon Road 
property, Dukes said Baptist 
Senior Family is “looking at 
options to see what would 
best benefit the community 
and to see what the needs 
are of the senior residents in 
the Pittsburgh area.”

“What we are focusing 
on is, ‘How do we help 
people live long without 
disease?’” Myers said, while 
still aligning that work with 
the organization’s mission 
and goals.

To that end, Baptist 
Senior Family is investing 
in research focused on 
extending quality of life, as 
well as robotics. The orga-
nization is choosing chari-
table partners that share its 
interest in making research 
publicly available to benefit 
the broader industry.

“We are partnering with 
a number of national and 
international gerontology 
companies,” Myers said.

He believes that work 

could begin producing 
tangible benefits within the 
next decade or so.

“We will be able to start to 
bring benefits to folks,” Myers 
said. “It will certainly help the 
next generation of seniors.” 

Baptist Homes  Continued from page 1

Baptist Home & 
Orphanage sign Circ 1950.
(Photo provided by Mt. Lebanon 
Historical Society)

Children and seniors outside the Baptist Orphanage & Home, circa 1945.
(Photo by Brady Stewart)
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A Sweet Outlet for Creativity
Olivia Rose Khalil turns a passion for decorating sugar cookies into a growing 
custom-order business   By Annabelle Thomas

A Sweet Outlet for Creativity
Olivia Rose Khalil turns a passion for decorating sugar cookies into a growing 
custom-order business   By Annabelle Thomas

Olivia Rose Khalil was 
looking for a creative outlet 
outside her 9-to-5 job when 
she discovered one that 
proved particularly sweet: 
custom sugar cookies.

What began as a pas-
sion project has grown into 
Creative Cookies by Olivia 
Rose, a custom cookie busi-
ness that creates personal-
ized treats for everything 
from graduation parties and 
holidays to corporate events 
and other special occasions.

“I’ve always been a 
creative person,” Khalil said. 
“I’ve always been into the sci-
ences, but also the arts. Me 
being creative with cookies 
has allowed me to have the 
best of both worlds.”

Khalil, who has a master’s 
degree in psychology from 
the University of Pittsburgh, 
balances her professional 
career with her growing 
business. Working from her 
home kitchen, she typically 

completes three to four cook-
ie orders each week.

And demand has been 
strong. Khalil is already 
booked through mid-
December.

For Khalil, Creative 
Cookies is about more than 
a homemade sugar cookie 
recipe and intricate deco-
rations. She wants custom-
ers to be involved in the 
creative process and see 
their ideas reflected in the 
finished product.

“I want them to have 
input on the design so that 
they feel that they’ve per-
sonally touched the cookie, 
as I did,” Khalil said. “I want 
them to feel that their image 
was brought to life, that I 
have that detail.”

Building the business 
also has given Khalil an op-
portunity to pursue another 
side of herself. She encour-
ages others with an idea or 
creative passion to take a 

chance rather than wonder 
what might have happened.

“Doing it is so much bet-
ter than not doing it,” Khalil 
said. “I’ve always wanted to 
do a little bit of everything, 

and I think more people 
should do that.”

In addition to accepting 
online orders through social 
media, Creative Cookies 
has appeared at pop-up 

shops and events through-
out the Pittsburgh area. 
Khalil said many of those 
events have sold out.

She posts booking avail-
ability, upcoming appear-
ances and examples of her 
latest creations on Insta-
gram at @creativecookies-
byoliviarose. 

After a career as a defense attor-
ney, Jill Nolan has traded the court-
room for the Pilates studio.

Nolan opened The Pointe Pilates 
in the Pittsburgh area in April, be-
ginning a new chapter inspired, in 
part, by what she observed during 
her legal career. After seeing 
clients struggle with injuries and 
physical limitations, she became 
increasingly interested in functional 
fitness and body awareness.

“I saw that so many people could 
either have prevented their injuries 
or at least gotten a better result if 
they had better bodily function,” 
Nolan said.

Nolan had retired from practicing 
law to raise her children when she 
began Pilates as a student. After prac-
ticing Pilates for nearly 20 years, she 
decided to take her interest further 
and become a certified instructor.

“It just struck me how many 
people have so little bodily aware-
ness and so little functional fitness, 
and how vital that is to keeping 
us healthy,” Nolan said. “Posture 
and alignment and all those things 
contribute to a healthy spine, and 
therefore a healthy body.”

After completing three years of 
training, Nolan became certified in 

classical Pilates and the BALLance 
Method. Nolan said she is the only 
certified BALLance Method instruc-
tor in the Pittsburgh area.

She eventually opened her own 
studio, giving her the freedom to 
tailor her instruction to the individu-
al needs of each client.

“The one thing that I have 
learned the most about in teach-
ing is that everybody is different,” 
Nolan said. “Everybody comes 
in with a different need that day, 
and it could change day to day. ... 
The session flows according to the 
needs of the client.”

Although Pilates shares some 
characteristics with other forms of 
exercise and movement, Nolan said 
its emphasis on strength and the core 
distinguishes it from other practices.

“Yoga is great for flexibility and 
for a mind-body connection, but Pi-
lates is more about strength,” Nolan 
said. “We teach you strength using 
your center, or your core, to guide 
every movement, and it really builds 
strength and functional fitness.”

Classical Pilates is built around six 
guiding principles: centering, con-
centration, control, precision, breath 
and flow. Nolan incorporates those 
principles into her instruction while 

adapting exercises to clients of differ-
ent ages, abilities and fitness levels.

“Pilates is really for everybody, 
no matter your age, no matter 
your strength, no matter your level 
of fitness,” Nolan said. “We’re 
taught to teach the body in front of 
us, meaning I don’t follow a script 
or a rote method. I can modify and 
give each client exactly what they 
need on that day.”

Rather than group classes, Nolan 
offers individual and duet sessions, 
allowing her to provide more per-
sonalized instruction.

Of all the benefits she sees from 
teaching Pilates, Nolan said she 

finds the greatest satisfaction in 
watching clients recognize their 
own progress.

“Nothing makes me happier than 
seeing somebody come in and a 
month earlier they couldn’t do a 
roll-up, and now they can,” Nolan 
said. “Just to see the look on their 
face and see how proud they are of 
themselves. ... And then you hear 
people say, ‘Wow, I can bend down 
and pick up my grandkids now.’”

Customers can contact Nolan for 
bookings and inquiries on her web-
site www.thepointepilatespgh.com 
or email her at thepointepilates@
gmail.com 

A sampling of custom 
sugar cookies created 
and decorated by Olivia 
Rose Khalil.

Jill Nolan, founder of The Pointe Pilates, guides a client through a 
stretching exercise during a session. Nolan offers individual and duet 
instruction tailored to each client. (Photos provided)

Olivia Rose Khalil showcases her Creative Cookies by 
Olivia Rose creations during a July 19 pop-up event 
outside De Fer Coffee & Tea. (Photos provided)

BUSINESS BEAT
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We have all heard the 
warnings on the local 
news, from our banks and 
even at grocery stores: 
Beware of scams.

But what exactly is a 
scam?

Simply put, a scam is 
a fraudulent scheme that 
uses manipulation and 
deception to trick some-
one into providing money 
or personal information. 
There are many types of 
scams, but most share 
some of the same charac-
teristics.

Deception
Is it too good to be true? 

It probably is.
Just like a good book, 

scammers need a “hook” 
to get your attention. A 
scammer will often present 
false or misleading infor-
mation designed to be too 
tempting to pass up.

Investment scams are 
a common example. Have 
you ever seen a pop-up 
advertisement on your 
computer promising a high 
rate of return for a small 
investment in cryptocur-
rency or precious metals?

The scammer may pose 
as an investment firm, 
hoping you will click a link 
and send money. Unfortu-
nately, the only investment 
you may be making is in 
the scammer.

Manipulation
Scammers use ma-

nipulation to persuade 
victims to do what they 
want — usually to send 
money. They may exploit 
trust, fear and emotions to 
accomplish their goal.

Romance scams can last 
for months or even years, 
with scammers continually 
playing on a victim’s emo-
tions to keep the money 
coming. A romance scam-
mer may patiently build a 
relationship and establish 
trust for months before 
asking for money.

The scammer also may 
have countless excuses 
for why the two cannot 
meet in person. There 
may be an emergency, an 
accident, a work problem 
or another unexpected 
situation. Often, that emer-
gency will supposedly 
require the victim’s money 
to resolve it.

Never send money to 
someone you have not met 
in person.

Sense of urgency
Scammers often cre-

ate a sense of urgency to 
make victims feel pres-
sured and prevent them 
from having time to think. 
This is intentional.

Oil rig and military 
impersonation scams 
frequently use this tactic. 
A scammer might claim 

there has been an explo-
sion on an oil rig or that 
troops have run out of 
food and need immediate 
assistance.

A sense of urgency is 
also common in invest-
ment scams. Victims may 
be told that an opportuni-
ty to earn an advertised 
return will expire quickly 
and that they must invest 
immediately.

If you feel pressured or 
rushed to send money to 
someone you have never 
met, stop and think. Use 
resources independent 
of those provided by the 
person contacting you to 
verify the information.

When in doubt, ask 
someone you trust wheth-
er the situation makes 
sense. Creating that pause 
when you feel pressured 
can give you the time 
needed to think clearly 
and make a better-in-
formed decision.

Secrecy
Scammers generally 

do not want anyone else 
to know you are commu-
nicating with them. They 
may explicitly ask victims 
to keep everything secret 
and sometimes even claim 
that other people in the 
victim’s life are involved in 
the supposed situation.

If a scammer asks you 
to wire money from your 

bank, the scammer may 
tell you not to disclose the 
real reason for the trans-
action to bank employees. 
The scammer may even 
provide a false explanation 
for you to give them.

When scammers re-
quest payment through 
gift cards, they may tell 
victims not to discuss the 
reason for the purchases 
with cashiers or other store 
employees.

A request for secrecy 
should be a warning sign.

There are also steps you 
can take to help protect 
yourself. Developing a re-
lationship with your bank 
is a good place to start. 
Bank employees can ask 
questions about suspicious 
transactions and may be 
able to identify signs of a 
potential scam.

Online and mobile 

banking also make it 
easier to monitor account 
activity. Many financial 
institutions allow custom-
ers to customize alerts that 
notify them of transactions 
they may not have autho-
rized on their accounts or 
debit cards.

Ask your bank about 
these features and other 
safeguards it offers to help 
protect you from scams.

Most importantly, 
remember the warning 
signs: deception, ma-
nipulation, urgency and 
secrecy. If something does 
not feel right, stop before 
sending money or provid-
ing personal information. 
Take time to verify the 
situation independently 
and talk with someone you 
trust.

That pause could pre-
vent a costly mistake. 

Stop, think and verify
Recognizing four common warning signs can help you avoid becoming the victim of a scam   
By Danielle Weber, Special to The Lebo Beat

About the author
Danielle Weber has 
more than a decade of 
experience in banking 
fraud prevention and 
recovery, including work 
in deposit operations 
and compliance. Over 
the past three years, 
she has helped recover 
more than $500,000 
in fraudulent funds for customers and financial 
institutions. She specializes in payment systems, 
return rights and interbank collaboration, with a 
focus on fraud recovery and protecting customers 
from financial loss.
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Three Mt. Lebanon High 
School graduates whose 
careers have made an 
impact in their professions 
and communities have 
been selected as recipi-
ents of the school’s 2026 
Great Alumni Award.

Carolyn Additon Antho-
ny, Class of 1967; Dr. John 
Christopher Graybill, Class 
of 1997; and Doyle Stevick, 
Class of 1988, will be hon-
ored at a luncheon Oct. 2 
and recognized that eve-
ning during Mt. Lebanon’s 
home football game.

The Great Alumni 
Award, established in 
2004 as a project of the Mt. 
Lebanon High School Stu-
dent Council, recognizes 
graduates for exceptional 
professional achievement, 
community service, vol-
unteer work or efforts to 
improve the lives of others. 
Students participate in re-
searching and recognizing 
the honorees.

Anthony spent 31 years 
as director of the Skokie 
Public Library in Illinois, 
where she worked to 

expand access to library re-
sources and programming. 
She co-founded the Skokie 
Festival of Cultures and in-
troduced programs ranging 
from teen mentorship and 
employment assistance to 
multilingual and accessible 
library resources. Under 
her leadership, the library 
received the National Medal 
for Museum and Library 
Service in 2008.

Graybill recently retired 
from active duty after more 
than 21 years with the U.S. 
Army Medical Corps. A 

trauma surgeon, he de-
ployed six times to locations 
including Iraq, Afghanistan, 
Kuwait, Honduras and Chad. 
He now serves as a trauma, 
burn, critical care and acute 
care surgeon at Johns Hop-
kins in Baltimore.

Stevick is director of the 
Anne Frank Center and an 
associate professor at the 
University of South Carolina. 
His work focuses on Holo-
caust and civic education 
and the role schools can 
play in combating hatred 
and extremism. A two-time 

Fulbright Scholar, Stevick 
has co-authored six books 
and presented his work on 
four continents. Since 2018, 
the Anne Frank Center has 
expanded its educational 
programming to 25 states 
and brought traveling exhi-
bitions to 45 states.

The three honorees join a 
group of Mt. Lebanon grad-
uates recognized through 
the program for sustained 
achievement and contri-
butions extending beyond 
their professions and imme-
diate communities. 

When I was a child grow-
ing up in South Georgia, my 
family lived in a three-bed-
room ranch house. My dad 
was fairly handy, so I don’t 
recall having many ser-
vice workers come in to fix 
things. Because he made it 
look so easy, I don’t think I 
fully grasped all that it takes 
to keep a home in good 
working order.

After years of apart-
ment living and Army base 
housing, my husband and 
I were finally able to buy 
our first house. I quickly 
realized that while I had 
dreamed of owning a home, 
I hadn’t fully appreciated 
that renting has its advan-
tages — namely, the ability 
to call maintenance when 
something goes wrong and 
the peace of mind that ex-
pensive replacement items 
such as HVAC equipment, 
a roof, plumbing, electrical 

systems and appliances are 
not your responsibility.

I recently discovered 
a company that can help 
homeowners like me. When 
something fails, such as 
an electrical or plumbing 
system, I know how to find 
someone to fix it. What I 
lacked was knowing what 
needs to be maintained to, 
ideally, prevent a system 
failure in the first place.

Homelio is a company that 
visits your home three times 
a year to check and service 
its systems. According to its 
website, Homelio is “not a 
repair service. Not a warran-
ty. Not an app. A company 
built around the ongoing care 
of your home: consistent, 
structured, accountable.”

The company says it 
does not perform repairs or 
accept referral fees.

During the four hours 
Homelio representatives 

spent at my house on their 
first visit, they measured 
the cooling performance 
of my air conditioner and 
cleaned its coils, checked 
my sump pump and made 
sure all smoke and carbon 
monoxide detectors were 
working properly.

They determined that my 
air conditioner’s readings 
were off and recommend-
ed that I have it evaluated. 
Because Homelio does not 
perform the repairs it rec-
ommends, I was free to call 
the service provider of my 
choice. The company will 
make a recommendation if 
a homeowner needs help 
finding someone.

Homelio also provided 
me with a report detailing 
everything that was done. 
In my case, I was able to 
call an HVAC company and 
explain the problem in more 
technical terms.

The report included a 
list of my home’s import-
ant systems, a summary of 
the visit, before-and-after 
photos and notes explaining 
what I should plan for and 
what could wait or simply 
be monitored. The company 
adds to the home’s report 

after each visit, creating an 
ongoing maintenance histo-
ry that could also be useful 
when selling a home.

On future visits, Homelio 
will perform services such 
as flushing my water heater 
— something I didn’t know 
was recommended as reg-
ular maintenance — check-
ing my furnace’s efficiency, 
cleaning my gutters and 
dryer vent, and inspecting 
my electrical panel.

Jordan Smoke, co-owner 
of Homelio, said new home-
owners are among those 
who frequently express 
interest in the service.

“We receive a lot of inter-
est from new home buyers,” 
Smoke said. “They just 
bought a house that came 
with no manual, and nobody 
has ever shown them what’s 
needed to maintain it.”

For more information, 
visit www.homelio.com. 

412.726.0035
www.gslandscapellc.com

Residential
Commercial

•  Lawn Mowing Aeration/
Thatching Sod & Seeding

•  Mulch (Finn mulch blower)

•  Edging/Trimming

•  New Installs

•  Spring/Fall Cleanup (leaf vac)

•  Excavating

•  Retaining Walls

•  French Drains

•  Snow Removal

Satisfaction Guaranteed

Competitive Pricing

Free Estimates

Fully Insured

G’s LANDSCAPING

Ready for the yard you’ve 
always wanted?

We can help. Call for your 
free estimate today!

A Proud Mt. Lebanon Alumni

NANCY RUSSELL McKENNA
412-551-6118 

nmckenna@howardhanna.com
www.nancyrussellmckenna.howardhanna.com

scan for listings

A Proud Mt. Lebanon Alumni

Taking the guesswork out of home maintenance
A homeowner discovers a service designed to identify problems early and keep track of 
the systems that keep a house running   By Stacey Reibach

Dave Sienerth, Homelio 
technician performs 
routine maintenance on 
an air-conditioning unit.
(Photo by Stacey Reibach)

Three Mt. Lebanon graduates named 2026 Great Alumni Award recipients
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For Mt. Lebanon resident 
Josh Cannon, the ancient 
Greek epic “The Iliad” is 
more than a story about he-
roes, battles and mythology.

As an Iraq combat 
veteran, Cannon sees in 
Homer’s epic a remarkably 
familiar account of the fear, 
friendship, grief and human 
cost of war.

Cannon, who holds a doc-
torate and serves as director 
of research at the University 
of Pittsburgh’s Frederick 
Honors College, explores 
that connection in his book, 
“Fatal Second Helen: A Mod-
ern Veteran’s Iliad.”

“I describe it as a discus-
sion of the Iliad through the 
eyes of a combat veteran 
that both tries to make the Ili-
ad more accessible and also 
tries to teach those things 
the Iliad got right about war 
and those things that it got 
wrong,” Cannon said.

Cannon was 20 when 
he participated in the 2003 
U.S. invasion of Iraq, turning 
21 while serving there. His 
experience gave him a dif-
ferent perspective on a work 
he had previously viewed 
simply as mythology.

“Before I went to war, I 
thought it was just mythol-
ogy,” he said of the Iliad. 
“I thought it was just like a 
fun story, like most of my-
thology is.”

His experience in Iraq 
changed that.

Cannon came to see that 
Homer had captured some 

fundamental truths about 
warfare, particularly the 
relationships between sol-
diers and the devastating 
consequences of combat.

One of the strongest 
examples is the relation-
ship between Achilles and 
Patroclus. Their friendship 
and love, Cannon said, form 
much of the emotional heart 
of the Iliad. When Patroclus 
is killed, Achilles is con-
sumed by grief and rage 
and seeks revenge.

The story also focuses 
on those on the other side 
of the battlefield. Cannon 
points to Hector, a Trojan 
warrior who briefly leaves 
the fighting to visit his wife 
and infant son. When the 
baby becomes frightened 
by Hector’s helmet, Hector 
removes it so he can com-
fort his child.

“It’s a really soft and beau-
tiful reminder that these are 
real people,” Cannon said. 
“There’s real people and 
there’s real consequences to 
what war does to them.”

For Cannon, that is one 
of the central messages of 
the Iliad: War may contain 
moments of courage and 
glory, but it also destroys 
lives.

“I think a major point of 
the Iliad is trying to empha-
size to us that as much glory 
as you can find in war and 
excitement, it also really 
reminds you of how terrible 
war is and how destructive 
it is and how it kills good 

people,” he said.
That perspective also 

challenges a common per-
ception of combat.

“I think one common mis-
understanding is that com-
bat is glorious and exciting,” 
Cannon said.

While combat can be 
exciting, Cannon compared 
the feeling to the fear of a 
roller coaster, except that in 
combat “you don’t know that 
you’re safe.”

His book’s title comes 
from a World War I poem 
written by British soldier 
Patrick Shaw-Stewart while 
he was serving near Troy 
during the Gallipoli cam-
paign. The poem reflects on 
the ancient Trojan War and 
the recurring pull toward 
conflict. Shaw-Stewart later 

returned to battle in France 
and was killed.

Cannon sees the story as 
another poignant reminder 
of war’s human cost. He 
hopes veterans who read 
his book will recognize that 
their feelings about war are 
not unique.

“I think veterans, combat 
veterans and non-combat 

veterans would certainly be 
able to see that and maybe 
recognize that their own 
feelings are perfectly rea-
sonable and very human,” 
he said.

He also hopes civilian 
readers will think more 
deeply about what war ac-
tually means for the people 
who experience it.

Cannon recently shared 
those ideas with his own 
community during a pre-
sentation at the Mt. Lebanon 
Public Library. He said the 
audience was particularly in-
terested in the mythology and 
ancient Greek art he used to 
illustrate his discussion.

As co-chair of Pitt’s Veter-
ans Affinity Group, Cannon 
also works to encourage 
greater interaction between 
veterans and the academic 
community.

“I think as an academic, 
I really benefit from having 
a veteran perspective,” he 
said. “And I think other aca-
demics who aren’t veterans 
could also really benefit from 
having conversations with 
veterans and learning more 
about their perspectives.”

After spending years 
examining Homer, war and 
his own experiences in Iraq, 
Cannon has arrived at a 
simple conclusion about the 
ancient epic.

“I think the Iliad is there to 
remind us that warfare kills 
good people and that that’s 
a tragedy,” he said. “I think 
that kind of sums it all up.” 

“Fatal Second Helen:  
A Modern Veteran’s 
Iliad,” by Mt. Lebanon 
resident and Iraq combat 
veteran Josh Cannon.
(Photos provided)

Mt. Lebanon resident 
Josh Cannon holds a 
copy of his book, “Fatal 
Second Helen: A Modern 
Veteran’s Iliad,” on Mt. 
Lebanon Boulevard. 

Josh Cannon in Iraq 
in 2003 while heading 
to Babylon during 
his military service. 
Cannon was 20 when he 
participated in the U.S. 
invasion of Iraq. 

An ancient story of war through a veteran’s eyes
Mt. Lebanon author and Iraq combat veteran Josh Cannon finds timeless lessons about 
friendship, grief and the human cost of battle in Homer’s “Iliad”   By Eleazer Gorenstein

It may be time to upgrade to a new AO Smith ProLine 
Commercial Grade water heater from Don Bigley Plumbing.
Family owned and operated, we have been providing 
high quality plumbing services to Mt. Lebanon and 
surrounding areas since 1952.

Have you checked your 
water heater lately?

DonBigleyPlumbingCo@gmail.com
(412) 276-2736
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For many older adults, 
driving is closely connect-
ed to independence. A car 
makes it possible to get to a 
doctor’s appointment, pick 
up groceries, visit friends 
or attend a community 
event without relying on 
someone else. But changes 
in vision, mobility, reaction 
time or other abilities can 
make driving more difficult 
over time. Exploring other 
ways to get around does not 
mean giving up indepen-
dence. Instead, having reli-
able transportation alterna-
tives can help older adults 
continue participating in the 
activities and routines that 
are important to them.

Transportation needs often 
change gradually. Someone 
who once felt comfortable 
driving anywhere may even-
tually choose to avoid driving 
at night, in bad weather, 
during busy traffic or on unfa-
miliar roads. Others may be-
gin relying more frequently 
on family members or friends 
for rides. These changes do 
not necessarily mean it is 
time to stop driving, but they 
can be a good opportunity 
to consider other options. 
Becoming familiar with 
transportation services before 
they are urgently needed can 
make future changes easier 
and less stressful.

For Mt. Lebanon resi-
dents, one of the most famil-
iar alternatives is Pittsburgh 
Regional Transit (PRT). Bus 
and trolley services con-
nect the South Hills with 
destinations throughout the 
Pittsburgh region, including 
shopping areas, medical 
facilities and other communi-
ties. Adults 65 and older can 
ride PRT fixed-route services 
for free with a Senior Con-
nectCard. Residents who are 
new to public transporta-
tion can start by identifying 
routes to places they visit 

regularly. Taking a practice 
trip with a friend or family 
member can also help build 
confidence before using the 
system independently.

For those who need more 
assistance than traditional 
public transportation can 
provide, Allegheny County 
offers several shared-ride 
programs. ACCESS 65 Plus 
is available to Allegheny 
County residents age 65 
and older and provides 
transportation to a variety of 
destinations. Eligible riders 
receive an 85% discount 
on ACCESS fares. Because 
rides generally need to be 
scheduled in advance, the 
service can be particularly 
useful for planned medical 
appointments, errands and 
other necessary trips. Resi-
dents should check current 
eligibility and scheduling re-
quirements when applying.

Older Persons Transpor-
tation, or OPT, is another 
option sponsored by the 
Allegheny County Area 
Agency on Aging. OPT 
provides transportation 
for eligible older adults to 
destinations such as medical 
and health-related appoint-
ments, grocery stores, 
senior centers and adult 
daycare. These services 
can be especially helpful for 
residents who have reduced 
their driving but still need 
dependable transportation 
for essential activities. Since 
eligibility and scheduling 
requirements may apply, 
residents should contact the 
Area Agency on Aging for 
current information.

For individuals who 
cannot use regular public 
transportation because of 
a disability, ACCESS also 
offers transportation through 
its Americans with Disabil-
ities Act (ADA) program. 
Eligible riders can receive 
door-to-door shared-ride 

transportation throughout 
Allegheny County and to 
certain destinations outside 
the county. Trips generally 
need to be scheduled ahead 
of time, making this another 
option for people who need 
additional assistance getting 
to appointments, errands or 
other destinations.

Transportation does not 
always have to come from a 
bus or specialized service. 
Friends, neighbors, volun-
teer programs and commu-
nity organizations can also 
become part of an older 
adult’s transportation net-
work. The Allegheny County 
Area Agency on Aging’s 
Senior Companion Program, 
for example, connects older 
adults with trained volun-
teers who can provide com-
panionship and accompany 
participants on errands or 
medical appointments using 
public or shared-ride trans-
portation. Having someone 
alongside can make unfa-
miliar transportation options 
feel more comfortable while 
also providing an opportuni-
ty for social connection.

For older adults who are 

concerned about losing 
access to activities they 
enjoy, transportation plan-
ning can also help maintain 
social connections. A reli-
able way to get to a library 
program, recreation class, 
community event, religious 
service or visit with friends 
can make it easier to remain 
involved outside the home. 
This is particularly important 
because staying socially 
connected can contribute to 
overall well-being as people 
age. Transportation is there-
fore not simply about getting 
from one place to another; 
it can help people maintain 
routines, relationships and a 
sense of community.

The key is to explore 
these resources before 
a transportation change 
becomes urgent. Learning a 
PRT route, finding out wheth-
er you qualify for a shared-
ride program or saving im-
portant transportation phone 
numbers can provide peace 
of mind. Taking a trial ride 
with someone familiar can 
also make using a new ser-
vice feel more manageable. 
Keeping a list of transporta-

tion options at home or in a 
phone can make it easier to 
quickly find an alternative 
when a car is unavailable.

Families can be part of 
this planning process, too. 
Rather than waiting for a sud-
den change in driving ability, 
family members can have 
open conversations about 
transportation and help iden-
tify options that fit an older 
adult’s needs and preferenc-
es. Creating backup plans 
for situations such as illness, 
severe weather, vehicle 
repairs or temporary driving 
restrictions can prevent trans-
portation from becoming a 
last-minute problem.

Planning ahead allows 
older adults and their fam-
ilies to approach transpor-
tation changes gradually 
rather than treating them as 
a sudden loss of indepen-
dence. With a combination 
of public transit, shared-
ride programs, volunteer 
support and help from 
friends and family, resi-
dents can continue access-
ing the people, places and 
services that make life in 
Mt. Lebanon fulfilling. 

Healthy Living: Staying independent 
behind the wheel
Don’t wait until you can no longer drive to figure out how you’ll get around  By Kate Sheets

Healthy Habit of the Month: 
Keep your brain active

Keeping your brain active is an important part of 
healthy aging. Make time each day for activities that 
challenge your mind, such as reading, doing a crossword 
or Sudoku puzzle, learning a new skill, playing an 
instrument or trying a new hobby.  Social activities can also 
provide mental stimulation, whether it’s joining a book 
discussion, attending a community program or having a 
conversation with a friend.  The National Institute on Aging 
recommends staying mentally, socially and physically 
active as part of supporting one’s cognitive health.  Even 
setting aside 15 minutes a day for an activity you enjoy can 
be a simple way to keep yourself engaged.

National Institute on Aging, Cognitive Health and Older Adults

CDC, Healthy Aging at Any Age - identifies mental stimulation and social connection as 
important parts of healthy aging.

Pittsburgh Regional Transit, “ReadyFare” / Senior ConnectCard information.

Allegheny County, “Transportation Resources.”

Allegheny County, 2025 Senior Resource Guide.

Allegheny County Area Agency on Aging, “Older Persons Transportation Program (OPT).”

Allegheny County, “Senior Companion Program.”

Allegheny County, “SeniorLine.”
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For Dr. Christopher Fe-
rari, returning to the South 
Hills has been about more 
than coming home.

Dr. Ferari, who grew 
up in Mt. Lebanon and 
graduated from Mt. Leba-
non High School in 2013, 
recently joined St. Clair 
Medical Group Urology.  
Now, he cares for patients 
in the same community that 
helped shape him.

One of the issues Dr. 
Ferari hopes to raise aware-
ness about is prostate can-
cer, a disease that can often 
be detected before a man 
experiences any symptoms.

“Prostate cancer is not 
like other cancers you may 
have heard about,” Dr. Fe-
rari said.  “It’s usually very, 
very slow growing.”

Because many prostate 
cancers grow slowly and 
may not affect a man’s life 
for some time, Dr. Ferari 
said the goal of screening 
is to identify cancers that 
are more likely to become 
significant during a per-
son’s lifetime and could 
benefit from treatment.

One of the most useful 
tools available is the pros-
tate-specific antigen, or 
PSA, blood test.

Dr. Ferari said current 
guidelines allow screening 
to begin as early as age 40 
to 45, with earlier screen-
ing particularly important 
for men at higher risk.  For 
men at average risk, he 
said a baseline PSA in the 
range of 45 to 50 can be a 
good starting point.

Men with a family history 
of prostate cancer should 

consider talking with their 
doctors about screening 
earlier, particularly in their 
early 40s, Dr. Ferari said.  
African American men also 
can face a higher risk of 
prostate cancer and may 
benefit from earlier screen-
ing, particularly when com-
bined with a family history.

“Family history is espe-
cially important in prostate 
cancer,” Dr. Ferari said.

PSA testing, however, 
does not diagnose prostate 
cancer.

Dr. Ferari said one of the 
biggest misconceptions he 
encounters is that an elevated 
PSA automatically means a 
man has cancer.  It does not.

PSA stands for pros-
tate-specific antigen, not 
prostate cancer antigen.  The 
test helps identify men who 
may be at higher risk and 
need additional evaluation.

PSA levels also can fluc-
tuate for reasons unrelated 
to cancer.  An enlarged 
prostate, which becomes 
more common as men age, 
can contribute to an elevat-
ed PSA. Infections and other 
factors also can cause the 
number to rise.

For that reason, an elevat-
ed PSA generally is followed 
by another test to confirm 
whether the elevation per-
sists or represents a trend.

If the PSA remains 
concerning, physicians 
may recommend addition-
al evaluation, including a 
prostate MRI or a biopsy.  
MRI technology has be-
come particularly important 
in recent years, Dr. Ferari 
said, because it can provide 

detailed information about 
the size of the prostate and 
identify areas that may war-
rant further investigation.

MRI-guided fusion bi-
opsy technology can then 
allow physicians to target 
suspicious areas more 
precisely when obtaining 
tissue samples.

The approach to prostate 
cancer treatment also has 
changed.  Dr. Ferari said not 
every prostate cancer re-
quires immediate treatment.

Patients with very low-
risk or low-risk prostate can-
cer may be candidates for 
active surveillance.  Rather 
than immediately under-
going surgery or radiation, 

these patients are monitored 
over time with PSA testing, 
imaging and, when appro-
priate, repeat biopsies.

Studies following men 
with low-risk prostate can-
cer have shown that care-
fully selected patients who 
undergo active surveillance 
can have outcomes compa-
rable to those who receive 
immediate surgery or radia-
tion, Dr. Ferari said.

For patients who do re-
quire treatment, the deci-
sion is individualized.

Depending on the cancer, 
treatment options can include 
focal therapy, surgery or 
radiation. Dr. Ferari said St. 
Clair offers focal ultrasound 
therapy for select patients, 
while surgery and radiation 
remain highly effective op-
tions for many patients with 
localized disease.

The potential effects of 
treatment on quality of life 
also are part of the discus-
sion.

Robotic prostate surgery 
has allowed surgeons to be 
more precise when attempt-
ing to preserve nerves and 
the urinary sphincter, Dr. Fe-
rari said.  While side effects 
involving sexual function 
or urinary control can still 
occur, treatment options are 
available for patients who 
experience them.

Ultimately, Dr. Ferari said 
men should not wait for 

symptoms to begin thinking 
about prostate health. Early 
prostate cancer typically 
does not cause symptoms.

Changes such as blood 
in the urine or problems 
with urinary flow should 
prompt a conversation with 
a primary care physician or 
urologist, but PSA screening 
can help identify potential 
problems before cancer 
becomes advanced enough 
to cause symptoms.

His advice to men in the 
South Hills is straightfor-
ward: maintain a healthy 
lifestyle and talk to a pri-
mary care physician about 
PSA screening.

“It starts with your pri-
mary care doctor and living 
a healthy lifestyle,” Dr. 
Ferari said.

For Dr. Ferari, the op-
portunity to deliver that 
message to the community 
where he grew up makes 
his return to the area partic-
ularly meaningful.

After graduating from Mt. 
Lebanon High School, Dr. Fe-
rari attended the University of 
Notre Dame for undergradu-
ate studies and West Virginia 
University for medical school.  
He completed his five-year 
urology training at Indiana 
University before returning to 
the Pittsburgh area.

His parents still live in 
Mt. Lebanon, and Dr. Ferari 
said returning to the South 
Hills has been a welcome 
experience.

“It’s great to be back 
and to be able to treat the 
South Hills community 
that I grew up in and that 
gave me so much growing 
up,” he said.  “I’m really 
excited to be able to offer 
expert urologic care to the 
patients that are from the 
community I grew up in.”

St. Clair Medical Group 
Urology will also offer a free 
prostate cancer screening 
event Sept. 28 as part of 
Prostate Cancer Awareness 
Month.  The screening is 
scheduled for 4 to 5 p.m. 
and will include PSA testing 
and prostate exams.  Free 
parking will be available in 
the Dunlap Outpatient Cen-
ter garage.

For men who have never 
had their PSA checked, Dr. 
Ferari’s message is simple: 
Start the conversation with 
your primary care doctor. 

Local urologist encourages men to take 
prostate cancer screening seriously
By Eleazer Gorenstein

SPONSORED CONTENT

Dr. Christopher Ferari

St. Clair Health Dunlap Family Outpatient is located at 1000 Bower Hill Road, 
Suite 7300.
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What started as a friend-
ly debate among a group 
of Mt. Lebanon mahjong 
players over who makes the 
best pizza eventually turned 
into a full-fledged blind taste 
test, complete with score-
cards, spreadsheets, prizes 
and 22 hungry judges.

The result was “Piz-
za-Palooza,” a neighbor-
hood pizza competition 
hosted by Mt. Lebanon 
resident Laura Young on 
Aug. 16.

The idea began during 
a mahjong gathering when 
the conversation somehow 
turned to pizza and, more 
specifically, what makes a 
pizza good.

“There were people vy-
ing for who made the best 
pizza,” Young said. “People 
were starting to disagree 
with one another over what 
makes a good pizza be-
cause if you like a thin crust 
or you like a thick crust, it’s 
very different.”

The discussion eventu-
ally led Young and fellow 
mahjong player Marcy 
Gelman to come up with the 
idea for a taste-test party. 
They decided to take the 
competition seriously — or, 
at least, as seriously as one 
can take a neighborhood 
pizza party.

The pizzas would be tast-
ed blind, the boxes would 
be covered to conceal 
identifying information, and 
each pizzeria would provide 
two pizzas.

“We started brainstorm-
ing it right there,” Young 
said. “What if we could do it 
blindfolded or something to 
really determine and make 
it a more legit taste test?”

The group invited its 
members to submit their 
favorite pizza places. Young 
created a Google Form 
where participants could 
submit their first, second 
and third choices.

In the end, the group had 
20 pizzas from 10 pizzerias 
in the official competition, 
with additional pizzas arriv-
ing as unofficial last-minute 
entries. Those were not 
included in the official com-
petition because the judg-
ing form had already been 
set up for 10 pizzerias.

The 10 participating 
pizzerias were Caliente 
Pizza & Draft House, F&F 
Pizzeria, Little Nippers, 
Crust! Café and Pizzeria, 
Fiori’s Pizzaria, Giovanni’s 

Pizza & Pasta, Mm! Mm! 
Pizza, Pizzeria Davide, 
Badamo’s Pizza and La 
Vera Brooklyn Pizzeria.

The restaurants repre-
sented favorites of mem-
bers of the group, includ-
ing several Mt. Lebanon 
establishments and others 
from nearby communities. 
Each participating pizzeria 
was represented by two 
pizzas: one plain cheese 
and one specialty. If a 
restaurant was known for 
a particular specialty, the 
group encouraged par-
ticipants to choose it. The 
restaurants generally did 
not know they were part of 
the competition until the 
orders were placed.

Then came the most im-
portant rule: No one could 
know which pizza came 
from which restaurant.

Boxes were covered with 
electrical tape, newspaper, 
wrapping paper, aluminum 
foil or whatever else was 
necessary to conceal iden-
tifying information. Some 
restaurants already used 
generic boxes, making the 
job easier.

Young was the only per-
son at the party who knew 
which pizza came from 
which pizzeria.

Once the pizzas arrived, 
they were assigned letters 
and the tasting began. The 
group wanted everyone to 
have an opportunity to sam-
ple the crust, cheese and 
sauce, so each pizza was or-
dered in a medium size and 
cut into 16 pieces.

There was plenty of pizza 
to go around. In fact, there 
was more than enough.

“We ended up with 22 
pizzas,” Young said.

The judging was surpris-
ingly methodical. For the 
plain pizzas, judges evaluat-
ed the crust, sauce, cheese 
and sauce-to-cheese-to-
crust ratio. The crust cat-
egory included the bake, 
crispiness and char. Judges 
evaluated the sauce for its 
balance of sweetness and 
acidity, seasoning, texture 
and quantity. Cheese was 
judged on its melt, cover-
age and flavor.

Specialty pizzas were 
judged on flavor harmony, 
crust structure, concept and 
creativity, and execution 
and presentation.

The maximum score 
possible was 40. The overall 
winners barely topped 30, 

suggesting the judges took 
their jobs quite seriously.

Young created paper 
scorecards for the event 
and then used a Google 
Form to collect the results. 
Responses automatically 
populated a spreadsheet, 
allowing her to calculate 
the scores and determine 
the winners that evening.

“I was very serious 
about the Google forms 
and not knowing where the 
pizzas came from,” Young 
said. “Once you get me the 
idea, I’ll blow it out. I can 

execute really well.”
The blind tasting pro-

duced some clear winners.

And the winners are ...
Best plain pizza: Pizzeria 

Davide, brought by Naomi 
Crown — 28.7/40

Best specialty pizza: 
Crust! Mediterranean pizza, 
brought by Lara Henke — 
30.5/40

Overall winner/highest 
overall score: Crust! Medi-
terranean pizza — 30.5/40

Best crust: Giovanni’s — 
7.4/10

Most popular pizza: 
Badamo’s white pizza with 
red onions and hot peppers 
— 30.2/40

Pizza aficionado: Naomi 
Crown, who correctly iden-
tified six pizzas.

One of the closest com-
petitions was in the special-
ty category, where Crust! 
finished with a score of 30.5, 
just ahead of Badamo’s at 
30.2. Badamo’s also earned 
the distinction of being 
the “most popular” pizza 
because it was the first to be 
completely eaten.

Crown proved particular-
ly adept at the blind-tasting 
challenge, correctly iden-
tifying six of the pizzas by 
their pizzeria. She also hap-
pened to be the person who 
brought the winning plain 
pizza from Pizzeria Davide 
in the Strip District.

For Young, one of the 
biggest surprises was 
discovering some highly 
regarded pizza outside Mt. 
Lebanon. Pizzeria Davide 
was unfamiliar to several 
members of the group be-
fore the competition. Young 
said a friend who works in 
the Strip District immedi-
ately endorsed it when she 
mentioned the restaurant.

“Even when you get out 
of Lebo a little bit, there’s 
some good stuff to be had,” 
Young said.

The event was not in-
tended to create a serious 
rivalry among restaurants. 
The real goal was to bring 
people together. The mah-
jong group invited hus-
bands, children, friends and 

Pizza-Palooza puts local favorites to the test
Mt. Lebanon mahjong group turns a friendly debate over the best pizza into a blind taste test complete with scorecards, prizes and 22 hungry judges   By Eleazer Gorenstein

The judges dig in for the taste test. ((Photo provided)
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family members, including 
people who did not neces-
sarily know one another.

“It was just really people 
getting an opportunity to 
meet our friends’ families,” 
Young said.

Italian music played in 
the background as peo-
ple sampled pizza and 
socialized. The group also 
turned the competition 
into a celebration, handing 
out a collection of piz-
za-themed prizes.

There were small trophies, 
a pizza-shaped 1,000-piece 
puzzle, pizza-themed shirts, 
a pizza dog toy, pizza-fla-
vored Pringles, a dish 
towel, pizza candy and even 
ingredients such as Parme-
san cheese, oregano and 
crushed red pepper.

One particularly memo-
rable prize was a small sign 
originally intended to say 
“Best Pizza in Town.” The 
group crossed out “town” 
and replaced it with the 
Pittsburghese “tahn.”

Henke, who brought 
the winning Crust! pizza, 
planned to take the sign 
back to the restaurant. 
Another taster took a small 
trophy to Giovanni’s, which 
supplied the winning 
pizza in the crust catego-
ry. Young said restaurant 
employees were excited 
to see it and took pictures 
with the trophy.

“It was just really fun,” 
Young said.

Despite the mountain of 
pizza, the event appears to 
have left the group hungry 

for another competition. 
Young said members are 
already considering a dif-
ferent food theme for next 
year, with “Taco-Palooza” 
or “Pierogi-Palooza” among 
the possibilities.

The timing may even re-
main similar. Pizza-Palooza 
was held the Sunday be-
fore the start of the school 
year, when many families 
were back home and 
looking for a social activity 
before the busy fall sched-
ule began.

For now, though, the mah-
jong group’s pizza debate 
has been settled — at least 
according to the numbers.

Or perhaps it has simply 
created a new debate.

After all, there are always 
more pizzas to try. 

Pizza-Palooza puts local favorites to the test
Mt. Lebanon mahjong group turns a friendly debate over the best pizza into a blind taste test complete with scorecards, prizes and 22 hungry judges   By Eleazer Gorenstein

Jason Andrus and Lara Henke displaying the awards 
to be presented to the winning pizzerias. (Photo provided)

Some of the judges who participated in the blind 
pizza taste test are, from left, Aimee Conrardy, Jason 
Andrus, Lara Henke, Naomi Crown, Michael Jurczak, 
Henry Jurczak and Martha Jurczak.  (Photo provided)

Pizza names were concealed, and judges used designated spatulas during the 
blind taste test to keep each entry’s identity secret.  (Photo provided)
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Pat Miyamoto’s paintings 
fill nearly every room of her 
apartment.

Miyamoto has been 
painting for more than 
seven decades, but her life 
has never been limited to 
a canvas. She has traveled 
the world, studied languag-
es and embraced new 
adventures well into her 
80s. Through it all, art has 
remained a constant thread.

Born at McKeesport Hos-
pital in 1940, Miyamoto grew 
up in the Pittsburgh area, 
where art became an im-
portant part of her life at an 
early age. During the 1950s 
and 1960s, art teachers from 
public schools throughout 
Allegheny County recom-
mended talented students 
for a Saturday morning 
program at the Carnegie 
Museum. Miyamoto par-
ticipated throughout her 
teenage years and later 
studied art and English at 
Randolph-Macon Woman’s 
College in Virginia.

After graduating, she 
moved to New York City 
and joined the Art Students 
League, where she met her 
future husband, Ken. Their 
friendship endured even as 
life took them in different 
directions.

Miyamoto spent four 
years in Spain after her 
father was transferred there. 
When she returned to the 
United States, she reconnect-
ed with Ken. After knowing 
each other for about 10 
years, they married.

The couple eventually 
moved to Hawaii, where they 
lived for 15 years while rais-
ing their two sons. For a time, 
painting competed with the 
demands of everyday life.

“I had a bag for Scouts, 
a bag for church because I 
was a Sunday school teach-
er, a bag for PTA, and every 
night I had some kind of 
meeting,” she said.

Even when she wasn’t 
spending as much time at 
the easel, Miyamoto contin-
ued pursuing new experi-
ences. Travel became one 
of her passions, taking her 
to destinations around the 
world. Over the years, she 
has taken numerous trips, 
including a cruise around 
the southern tip of South 
America. She often travels 
alone and views each trip 
as an opportunity to experi-
ence something new.

“I have taken some of the 
best trips,” she said.

After returning to Pitts-
burgh, Miyamoto was able 
to devote more time to 
painting. Today, she works 
primarily in oils.

A member of South Arts 
since 1995, she regularly 
enters exhibitions and has 
earned numerous awards, 
including Gold Keys from 
Scholastic Magazine’s an-
nual art contest. In 2020, at 
age 80, she won the Mer-
rick Masters Exhibition at 
Merrick Art Gallery for her 
painting “I Yam American.”

The title reflects an expe-
rience she had after moving 
to New York.

“When I got to New York 
and got my first job in New 
York City, people from all 
over, they’d ask, ‘Where 
are you from? What’s your 
country?’”

She would tell them she 
was as American as anyone 
could be.

Mt. Lebanon was familiar 
to Miyamoto long before she 
moved there. She remem-
bers taking Sunday drives 
through the community with 
her father, who would say 
that one day he would have 
a house there.

He eventually did, pur-
chasing a home while Miy-
amoto and her brother were 
away at college. As a result, 
they never really had the 
opportunity to experience 
living in Mt. Lebanon at the 
time.

Years later, Miyamoto 
found her own way back to 
the community.

She moved to Baptist 
Manor nearly 20 years ago 
and continues to paint, read 
and stay active. She has 
participated in a Spanish 

literature group at the Mt. 
Lebanon Public Library 
for about 15 years and still 
reads and discusses books 
in Spanish.

“I’m trying to keep my 
Spanish awake and living,” 
she said.

Miyamoto recently 
connected with a 92-year-
old art professor through 
Facebook Dating. The two 
discovered their shared 
interest in art and now 
exchange photographs of 
their paintings, with him 
offering critiques and com-
pliments on her work.

At 86, Miyamoto remains 
as engaged and curious 
as ever, surrounded by 
paintings that tell the story 
of a lifetime spent creating, 
traveling and learning.

“I really try to take advan-
tage of what’s here in Lebo, 
and there’s a lot,” she said.

A Lifetime in Lebo
From teaching refugees to delivering Meals on Wheels, Gwen Hepler continues finding 
new ways to serve and bring people together   By Kate Goettmann

Pat and her two sons. (Photos  provided)Pat in her apartment surrounded by her artwork.  
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Strength for life
For women new to weight training, experts say starting gradually can build muscle, 
confidence and the ability to stay active as they age   By Preethi Ravi 

For women new to 
strength training, “lifting 
heavy” can sound intimidat-
ing. Trainers say it means 
gradually using enough 
resistance to challenge the 
muscles while maintaining 
control and proper form.

Rachel Battis, a CrossFit 
trainer at Mecka Fitness 
in Mt. Lebanon, hears two 
common concerns from be-
ginners: getting “bulky” and 
getting hurt.

“I’ve heard a few con-
cerns about getting too 
bulky, but I think social media 
is actually doing a good job 
of dispelling that myth,” Battis 
said. “The biggest miscon-
ception is that lifting heavy 
weights will cause injuries. 
When most women first start, 
they aren’t lifting heavily 
enough to effect change.”

Dr. Kira Steele, PT, DPT, 
owner of Physio412, is 
careful not to promise that 
exercise can prevent every 
injury. Strength training, she 
said, prepares the body 
for more activity and may 
reduce risk.

“It’s impossible to prevent 
injury, just like we can’t stop 
the rain from falling,” Steele 
said. “If anyone says differ-
ently, they’re lying to you. But 
we can take steps to reduce 
our risk of injury. Strength 
training can help with that.”

That preparation be-
comes increasingly import-
ant as women age. Muscle 
loss can eventually show 
up in ordinary moments — 
climbing stairs, carrying 
groceries, lifting luggage 
or getting up from the floor.

A useful strength-training 
program does not require one 
specific piece of equipment.

“A good program in-
cludes hinging, squatting, 
upper-body pulling, up-
per-body pushing, power 
exercises and moderate- to 
vigorous-intensity cardio,” 
Steele said. “The most import-
ant part of any program is lik-
ing what you’re doing. That’s 
a key part of consistency.”

Body weight, resistance 
bands, dumbbells, machines 
and barbells can all work. 
The essential ingredients 
are appropriate resistance, 
gradual progression and 
regular practice.

“Ultimately, do something 
you love so you can do it 
consistently, and do it with 
enough intensity to make 
strength gains,” Steele said.

Nutrition coach Marcey Ko-
tar Hancock said women also 
need enough food to recover 
and become stronger. One of 
the biggest misconceptions, 
she said, is that eating less 
produces better results.

“A lot of women are un-
der-fueled and then won-
dering why they feel tired, 
aren’t recovering, or aren’t 
getting stronger,” Hancock 
said. “Strength training re-
quires fuel.”

Hancock said protein, 
carbohydrates, fluids and 
adequate calories help the 
body rebuild after training.

“Strength training breaks 
muscle tissue down in a 
good way. Nutrition helps 
rebuild it,” Hancock said. 
“If women are not eating 
enough protein, carbs, 

fluids and overall calories, 
they may feel sore lon-
ger, tired in class, weaker 
during workouts or frustrat-
ed by slow progress.

“Food is not the enemy 
of results. Food supports the 
results.”

Beginners must also 
decide whether to start in a 
group class or work one-
on-one with a trainer. At 
Mecka, Battis said coach-
es simplify movements, 
prioritize form and mod-
ify workouts for injuries, 
pregnancy, menstrual cycle 
changes, perimenopause 
and menopause.

Sam Pitcairn, founder of 
Essential Strength, believes 
many beginners benefit 
from an individual assess-
ment, especially if they have 
injuries, mobility restrictions 
or little lifting experience.

“We do not coach to 
biological age. We coach to 
training age,” he said. “Start 
with an honest assessment. 
Build the training age. Let that, 
not the calendar, determine 
what you are capable of.”

When coaches can 
monitor form and offer 
modifications, group training 
can create consistency and 
a sense of belonging. For 
67-year-old Jane Collins, 
who had never lifted weights 
before, the payoff has ex-
tended beyond the gym.

“I am stronger; this has 
positively impacted other 
workouts like Pilates and 
TRX,” Collins said. “It has 
enhanced my self-esteem 
and self-confidence.”

Battis said the most mean-
ingful changes often happen 
in everyday life.

“Being able to move 

heavier barbells in the gym 
is great, but being able to 
put your own luggage in 
an airplane’s overhead bin 
without assistance is em-
powering,” she said.

“The real benefits of 
strength training are the 
freedom and confidence to 
participate fully in your life,” 
Battis said.

Women can begin with 
two strength-training ses-
sions a week, learning 
movements such as squat-
ting, hinging, pushing, 
pulling, carrying and core 
work. Those with osteoporo-
sis, pain, a recent injury or 
another medical condition 
should first speak with a 
health care professional.

The goal is not to prove 
anything in the weight room. 
It is to build a body that re-
mains capable outside it. 

the streets of Pittsburgh that 
day, even in Mt. Lebanon.”

Mallery said he is hon-
ored that the school district 
continues the ceremony for 
the community.

“It’s been wonderful that 
even after all these years, 
the tradition remains, even 
after I’ve left,” he said.

The remembrance 
ceremony holds particular 
significance for the close-
knit Markham community, 
which was directly affected 
by the events of Sept. 11.

“Two of our families here 
at Markham had an imme-
diate family member lost 
[from the events] on 9/11,” 
Mallery said.

Mallery also experi-
enced loss in his own family. 
His son, John, died in Iraq 
in 2004 while working as 
a civilian project manager 
supplying dining supplies to 
the U.S. military.

That loss inspired 
Mallery to establish the 
remembrance ceremony at 
Markham. What began as 
a simple flag-raising has 
grown over the years into a 
larger community event.

“The part that amazes 
me is even after all these 
years, the first responders 
are still so grateful and ap-
preciative,” Mallery said.

Mt. Lebanon Police Chief 
Jason Haberman said the cer-

emony serves as an import-
ant reminder to never forget 
what happened and the 

sacrifices that were made.
“We will always partici-

pate in this event because 

what the school district 
does we hold in high re-
gard,” Haberman said. 

Police, Firefighters and First responders pose in front of 
Markham Elementary School

Markham Elementary 
students thank first 
responders with a high 
fives as the ceremony 
wraps up

Markham remembers 9/11   Continued from page 1
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SPORTS

Rain poured down on the Mt. 
Lebanon High School field as the 
Blue Devils boys soccer team faced 
Central Catholic during its annual 
Boys Night event. Supporters braved 
the weather with umbrellas and 
raincoats to cheer on the team and 
attend a special halftime awards 
ceremony honoring the memory of 
former Mt. Lebanon Soccer Associa-
tion and district soccer players.

Hosted by the Mt. Lebanon Soc-
cer Association, or MLSA, in part-
nership with the high school boys 
soccer team, the memorial awards 
were presented to outstanding 
players from across the district 
who exemplified excellence on 
and off the field.

Created to pay tribute to MLSA 
and Mt. Lebanon soccer players John 
Doctor, Mark Leo and Evan Gingo, 
the awards were presented at half-
time by high school soccer coach 
and MLSA Vice President Chris 
Clark, along with MLSA directors 
Jason Blezard and Mike Kovalcik.

At the center of the ceremony 
was the Evan Gingo Award.

Gingo, who played for MLSA and 
the Mt. Lebanon High School team, 
was a Mt. Lebanon graduate and a 
freshman at Slippery Rock Univer-
sity. A beloved son, teammate and 
friend, his memory continues to 
resonate throughout the community 
following his death earlier this year.

Finding a way to capture Gingo’s 
character in an award took time, 
thought and purpose. MLSA and 
Gingo’s parents, Matt and Leslie 
Gingo, ultimately chose to recognize 
the qualities that defined him: lead-
ership, character, sportsmanship, 
commitment, teamwork, friendship 
and a positive influence on others.

Players receiving the award are 
recognized for more than soccer 
skill and performance. They are 
honored for the way they treat, sup-
port and inspire those around them.

Throughout his 10 years with 
MLSA, Gingo demonstrated a 
commitment to serving others. But 
it was his investment in his team-
mates and his easygoing lead-
ership style that made a lasting 
impression on those around him.

During the ceremony, Matt and 
Leslie Gingo stood alongside the 
award recipients, supporting players 
who exemplified many of the same 
qualities as their son.

“Evan loved to recognize talents 
in his teammates,” Leslie said. “If 
they needed some encouragement, 
or if they were doing something 

great, he was there. If they were 
down about missing a goal, Evan 
would say, ‘It’s all right. I can play 
goalie and you kick, and we’ll prac-
tice together.’ He was a great team-
mate because he always seemed to 
understand how his teammates felt.”

Amid their own grief, Matt and Les-
lie said they are grateful to see their 
son’s legacy remembered in a way 
that can positively influence MLSA, 
soccer players throughout the district 
and the larger Lebo community.

“He was that teammate that built 
his friends and teammates up,” Les-
lie said. “He wanted to celebrate the 
wins and cushion the losses, then 
worked hard to turn them back into 
wins. That was just who he was, even 
from the time when he was little with 
his younger sister; and that’s the 

spirit of this award — not being in 
it just for himself, but for his friends 
and teammates.”

Working alongside Matt and 
Leslie to create the award was MLSA 
President Tim Defeo, who also 
coached Gingo. Defeo wanted the 
award to reflect Gingo’s character as 
both a player and a friend.

Defeo knew Gingo well, both as 
his coach and mentor. Defeo’s son, 
Noah, also was a longtime teammate 
and friend of Gingo’s.

“Evan was a big part of MLSA. 
He played every year, in multiple 
leagues. He was on our top travel 
team,” Defeo said. “But he wasn’t just 
a role player, he just loved every-
one. When our team wasn’t playing 
well or we weren’t putting the effort 
in, Evan was, and he would get the 

team pumped up, but he was also 
silly and had fun with the team.”

In addition to the Evan Gingo 
Award, MLSA presented an award 
in memory of former Mt. Lebanon 
soccer player Mark Leo to a player 
who exhibits excellence in soccer 
skills and sportsmanship.

The John Doctor Award was pre-
sented to an outstanding goalkeeper 
who has demonstrated exemplary 
enthusiasm and dedication to the 
position. Doctor, whose name also is 
memorialized on a field at Bird Park, 
was an active member of MLSA and 
a passionate goalkeeper.

Gingo’s death deeply affected 
the Lebo community and those 
who knew him, prompting Defeo to 
find a meaningful way to honor his 
former player.

Giving back is nothing new for 
MLSA, which participates in service 
projects to support the broader com-
munity. But Defeo wanted to ensure 
Gingo’s memory would live on in a 
way that reflected who he was.

“Evan was a deeply caring 
person,” Defeo said. “I wanted to do 
something for him, so the award was 
an easy choice. I just don’t want him 
to be forgotten.”

Defeo hopes Gingo’s memory 
will continue to be honored in oth-
er ways throughout the community, 
something Matt and Leslie also 
hope to see.

Overwhelmed by the support 
and kindness they have received 
from the community, the Gingos 
hope to give back while honoring 
Evan’s memory through future 
efforts. In partnership with the Mt. 
Lebanon Community Foundation, 
they are exploring opportunities to 
continue that work. 

Matt and Leslie Gingo are pictured with the award recipients, 
including the inaugural recipients of the Evan Gingo Award, 
created to honor their son’s legacy of leadership, sportsmanship 
and friendship.  (Photo provided)

Evan Gingo, a Mt. Lebanon High 
School graduate and longtime 
Mt. Lebanon Soccer Association 
player, is remembered for his 
leadership, sportsmanship and 
commitment to his teammates. 
(Provided photo)

Zack Frenie, left, and Evan 
Gingo share a lighthearted 
moment at the Bird Park soccer 
field after a rainy match. Frenie 
is the son of coach Chris Frenie. 
(Provided photo)

Remembering the teammate 
who lifted everyone up
New MLSA award honors Evan Gingo and the leadership, friendship and encouragement 
he brought to Mt. Lebanon soccer   By Lindi Pastorius

Award Recipients:
John Award:

Harrison Snyder

Mark Leo Award:
Atticus Fimognari

Evan Gingo Award:
(7 recipients, one from  

each age group)
Emiliano Vasquez

Anthony Campanaro
Oliver Rosenthal

Desmond Casella
Owen Montgomery

Yuvaan Asawa
Colin Clark
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After a difficult 2025 sea-
son and the graduation of 
14 seniors, 2026 could be a 
rebuilding year for the Mt. 
Lebanon Blue Devils varsity 
hockey team.

New head coach Josh 
Werner, along with return-
ing assistant coaches Tony 
Attanucci and Dave Hor-
nack, is ready to face the 
challenge head-on.

During a preseason 
off-ice meeting, Werner 
and the players established 
three nonnegotiables for 
the upcoming season: 
Be on time. Respect your 
teammates, opponents, of-
ficials and the game. Work 
hard on and off the ice.

The priorities reflect 
Werner’s belief that high 
school hockey is about 
more than wins and losses.

“Hockey is a wonderful 
sport that can teach young 
athletes to learn valuable 
traits that come in valuable 
throughout life,” Werner said.

Returning players and 
newcomers alike appear 
to be buying in. Offseason 
workouts, summer league 
play and a preseason tour-
nament have helped kick-
start the Werner era.

It is a fresh start for 
coaches and players.

“Clean slates from last 
year to this season mean 
every player will have to 
earn playing time and 

trust,” Werner said. “I 
believe in building a team 
with strong defense, and 
that doesn’t succeed with-
out tremendous effort by 
the entire team.”

Werner said one of the 
challenges of being a first-
year coach is getting to 
know each player beyond 
what he sees on the ice.

“It’s easy to see how 
well they skate but seeing 
how they adapt and cope 
with bumps in the road, that 
takes some time,” he said. 
“We have a lot of work to 
do to get back into the play-
offs, but that is definitely a 
goal this season.”

Werner and his staff 
bring decades of playing 
and coaching experience 

to the program.
Werner spent eight 

seasons coaching Latrobe’s 
varsity hockey team and 
also has collegiate coach-
ing experience at Cali-
fornia University of Penn-
sylvania, now PennWest 
California. He hopes to 
bring a winning formula to 
Mt. Lebanon.

Returning assistant 
coach Attanucci played for 
West Virginia University’s 
ACHA Division I program 
and has extensive coaching 
experience, including stops 
at Buffalo State University 
and with the Pittsburgh 
Penguins Elite U16 team.

Hornack has been a fix-
ture in the township and at 
the Mt. Lebanon Recreation 

Center for nearly 40 years. 
A longtime presence in the 
Pittsburgh hockey com-
munity, he brings decades 
of experience and steady 
leadership to the program.

The Blue Devils will be 
led by several returning 
players.

PIHL all-stars Xavier 
Bias, who recorded 14 
points last season, and 
goaltender Sam Shinn, who 
appeared in 18 games, 
return to the lineup. Senior 
Cameron Mayer led the 
team with 16 points in 2025, 
while junior William White 
recorded 14.

“On the back end, we 
have returning varsity play-
ers (Cooper) Church, (Hen-
ry) Mitchell, (Keller) Dun-
gan and (Will) Norton who 
will help with our emphasis 

on team defense,” Werner 
said. “We are also looking 
for some players to step 
into bigger roles this year. 
Players like (Burk) Moore, 
( Jonas) Eger, (Tucker) 
Klasnick and (Beau-Arthur) 
Barlow will be leaned on to 
make an impact throughout 
the season.”

The regular season be-
gins Oct. 1 at North Allegh-
eny. Mt. Lebanon’s home 
opener is Oct. 8 at 9:10 p.m. 
against Central Catholic.

The full schedule is avail-
able at pihlhockey.com.

Only time will tell whether 
the Blue Devils can improve 
on last season’s 3-17 record, 
but one thing appears cer-
tain: They will be expected 
to show up on time, show 
respect and work hard — on 
and off the ice. 

New coach, three nonnegotiables 
for Mt. Lebanon hockey
Josh Werner takes over the Blue Devils with a focus on punctuality, respect and hard work 
as the program looks to rebound from a 3-17 season   By Dean Cefalo

New Mt. Lebanon varsity hockey head coach Josh 
Werner leads the Blue Devils during a recent practice.  
Photo provided)
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2026-27 varsity roster
Beau-Arthur Barlow........................... sophomore, forward 
Xavier Bias.................................................... senior, forward 
Cooper Church...........................................senior, defense 
Beau Conaway.............................................. junior, forward 
Keller Dungan.............................................senior, defense 
Jonas Eger..................................................... senior, forward 
Sean Hough................................................... junior, forward 
Cameron Keefer..................................... freshman, forward 
Gen Kitani...................................................... junior, forward 
Tucker Klasnick..........................................  junior, forward 
Cameron Mayer.......................................... senior, forward 
Henry Mitchell.............................................senior, defense 
Burk Moore.............................................. freshman, forward 
Garrett Noll...................................................... junior, goalie 
Will Norton....................................................junior, defense 
Quin O’Brien................................................. junior, forward 
Cooper Saracco..........................................senior, defense 
Sam Shinn......................................................... junior, goalie 
Declan Sowerby..................................... freshman, forward 
Henry Spier............................................ freshman, defense 
William White............................................... junior, forward

Regular-season schedule
Thursday, Oct. 1...................at North Allegheny, Baierl Ice Complex, 9:10 p.m.

Thursday, Oct. 8.........vs. Central Catholic, Mt. Lebanon Ice Center, 9:10 p.m.

Tuesday, Oct. 13.at Peters Township, Printscape Arena at Southpointe, 9 p.m.

Thursday, Oct. 22....................at Pine-Richland, Baierl Ice Complex, 9:10 p.m.

Thursday, Oct. 29.......... vs. Penn-Trafford, Mt. Lebanon Ice Center, 7:10 p.m.

Thursday, Nov. 12........ vs. Upper St. Clair, Mt. Lebanon Ice Center, 9:10 p.m.

Monday, Nov. 23.............vs. South Fayette, Mt. Lebanon Ice Center, 7:10 p.m.

Monday, Nov. 30........................... at Seneca Valley, Baierl Ice Complex, 7 p.m.

Thursday, Dec. 10..... vs. Greater Latrobe, Mt. Lebanon Ice Center, 7:10 p.m.

Thursday, Dec. 17.................at Thomas Jefferson, Ice Castle Ice Arena, 7 p.m.

Thursday, Jan. 7................... at Central Catholic, Alpha Ice Complex, 8:20 p.m.

Thursday, Jan. 14...... vs. Peters Township, Mt. Lebanon Ice Center, 9:10 p.m.

Thursday, Jan. 21.....................at Greater Latrobe, Kirk Nevin Arena, 9:15 p.m.

Thursday, Jan. 28..............at South Fayette, Mt. Lebanon Ice Center, 7:10 p.m.

Monday, Feb. 1...........................at Upper St. Clair, Ice Castle Ice Arena, 7 p.m.

Thursday, Feb. 4............vs. Seneca Valley, Mt. Lebanon Ice Center, 7:10 p.m.

Monday, Feb. 8........................ at Penn-Trafford, Palmer Imaging Arena, 7 p.m.

Thursday, Feb. 11..........vs. Pine-Richland, Mt. Lebanon Ice Center, 9:10 p.m.

Thursday, Feb. 18....vs. Thomas Jefferson, Mt. Lebanon Ice Center, 7:10 p.m.

Thursday, Feb. 25..... vs. North Allegheny, Mt. Lebanon Ice Center, 9:10 p.m.
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In just her first year of 
competition, Mt. Lebanon 
seventh grader Elizabeth 
Baldridge won a national title 
at the National Baton Twirl-
ing Association Champion-
ships at Notre Dame in July.

Competing in the 10-12 
age division, Elizabeth cap-
tured the title in a competition 
consisting of modeling and 
interview, strut and twirling.

“Usually when I’m out on 
the floor, I run it through my 
head, and I’m like, ‘OK, I’ve 
done this so many times,’” 
Elizabeth said. “The judges 
also don’t know the routine, 
so if you forget a part, you 
can make up a little part of 
it. So, for me, that kind of 
calms me down. I go out 
there and I shake it off, and 
I just go for it. If I get more 
nervous, I remember that I 
just do it for fun.”

Elizabeth and her 
mother, Tricia, drove 
directly from a separate 
national competition to the 
Notre Dame event, which 
spanned an entire week. 
Elizabeth competed in all 
three events.

For Elizabeth, who has 
been twirling since she 
was 6, the national title was 
the result of a passion for a 
sport she intends to pursue 

for years to come.
“Elizabeth is the one 

that really drives the sport,” 
Tricia said. “She constantly 
has a baton in her hand, to 
the point where we have to 
take it off of her. She loves 
it, so it makes it very easy as 
a parent when she wants to 
be at practice. She has the 
drive. It doesn’t take a lot of 
motivation on my end.”

The competition’s three 
events test different as-
pects of a twirler’s ability. 
Modeling and interview 
is a one-minute presenta-
tion that evaluates poise 
and confidence. Strut is a 
two-minute routine in which 
performers display march-
ing technique and timing. 
Twirling is a two-minute ba-
ton performance involving 
tricks, speed and accuracy.

Last year, Elizabeth frac-
tured her kneecap and was 
unable to compete in the 
event. Her return to com-
petition made this year’s 
national title particularly 
meaningful.

But for Elizabeth, twirling 
is about more than com-
petition. It also provides an 
opportunity to spend time 
with some of her closest 
friends.

“I’m with most of my 

closest friends when I twirl, 
even if they’re not from 
the same district as I am,” 
Elizabeth said. “I get to see 
them almost every day, 
and sometimes we go to 
practice at the YMCA just 
for fun or we have team 
practice, and I really like it 

because it’s fun.”
Elizabeth competes with 

Passion Twirl and Poms, 
a South Hills-based team 
coached by LeAnn Cham-
berlin. The team includes 
athletes ages 8 to 19.

Despite her early suc-
cess, Elizabeth has no 

plans to put down the baton 
anytime soon.

“I hope to become a 
college twirler, or maybe 
I’ll be a coach one day,” 
Elizabeth said. “I just love 
twirling so much that I 
definitely want to do it in 
college.” 

Mt. Lebanon seventh grader 
twirls her way to national title
Elizabeth Baldridge captures a championship at Notre Dame in her first year  
of baton twirling competition   By Annabelle Thomas

Elizabeth Baldridge poses with her sash, trophy and plaque after winning a 
national title at the National Baton Twirling Association Championships at 
Notre Dame in July. Photo provided)
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After a brief hiatus from 
local marching band com-
petitions, the Mt. Lebanon 
Blue Devil Marching Band 
is back for a new season, 
performing its competitive 
show, “Paint It Black,” at 
events throughout Septem-
ber and October.

Mt. Lebanon’s marching 
band has been around for 
decades, but in recent years, 
numerous changes to the 
high school’s music depart-
ment have helped increase 
membership and communi-
ty involvement. Mt. Lebanon 
Band Builders, a nonprofit 
booster organization that 
raises money for the band, is 
helping build awareness of 
a side of marching band that 
co-president Mary Ullman 
said many community mem-
bers may not know exists.

“Most people don’t 
even know that this exists,” 
Ullman said. “That for one, 
marching band is actually 
a competitive activity and 
that it has its own festivals 
and competitions, and for 
two, that the community 
can go out and support 10 

regional marching bands 
do their thing. It’s a really 
cool opportunity to experi-
ence all the hard work and 
artistry of these kids.”

Multiple competitive cir-
cuits in the Pittsburgh area 
give high school march-
ing bands opportunities 
to travel to other districts, 
perform their shows, watch 
other bands and receive 
feedback from judges. One 
is the Pennsylvania Inter-
scholastic Marching Band 
Association, or PIMBA.

At competitions, bands 
from schools across south-
western Pennsylvania take 
the field one after another to 
perform their shows before 
fellow musicians, families 
and spectators.

Mt. Lebanon hosted its 
own Festival of Bands on Sept. 
19. Festivals operate similarly 
to competitions, though they 
may not be affiliated with 
organizations such as PIM-
BA and do not necessarily 
involve judging or scoring. 
Instead, they provide an op-
portunity for bands, families 
and communities to gather 

and support the participating 
musicians.

“It’s not about the 
scores,” marching band 
director Brett McCutcheon 
said. “Imagine you spend 
all summer working re-
ally, really hard for seven 
minutes of field time. ... It’s 
energetic, it’s fun, and you 
get to see students achiev-
ing things that you proba-
bly didn’t think high school-
ers, and sometimes middle 
schoolers, can achieve.”

McCutcheon began his 
role as marching band di-
rector this year after joining 
Mt. Lebanon High School as 
a concert band teacher in 
2024. A Mt. Lebanon gradu-
ate, he studied music educa-
tion at Slippery Rock Uni-
versity before returning to 
the community that helped 
inspire his career.

“It’s been a great expe-
rience,” McCutcheon said. 
“We’re trying to continue 
the momentum that we’ve 
had for the decades before 
I’ve been here, and the kids 
have been pretty great at it.”

Katrielle Nicholson, a 
senior tuba player and the 
band’s brass captain, joined 
as a middle school student 
and is now in her fifth season 
of marching band. She 
remembers being drawn 
to the activity because it 
offered a new challenge.

“It allowed me to play 
my instrument in a nontra-
ditional setting and pushed 
me out of my comfort zone,” 
Nicholson said.

McCutcheon has also 
brought changes to music 
classes offered during the 
school day at Mt. Lebanon 
High School. He introduced 
a music technology course 
in which students can learn 
about music production 
and technology skills that 
could be useful in pursuing 
careers in music.

Ullman said that is one 
example of how McCutch-
eon has used his expertise 
to expand opportunities for 
students.

“He brings a new level 
of music technology knowl-
edge and education into 
the program as a whole,” 
Ullman said.

While recent changes 
have brought new opportu-
nities to the marching band, 
Nicholson said the pride 
and passion its members 
have for their school remain 
at the heart of the program.

She plans to continue 
playing the tuba in college 
but said she will miss the 
community she has found 
in the Blue Devil Marching 
Band.

“At the end of the day, 
we’re Lebo marching 
band,” Nicholson said. 
“Lebo pride. I get to see all 
of my favorite people doing 
my favorite thing. I really 
think I’m going to miss the 
community that I found in 
the marching band.”

The marching band per-
forms throughout the year at 
numerous community events, 
from block parties to Earth 
Day celebrations. Ullman 

hopes community members 
will return that support by 
attending the band’s compet-
itive performances.

“People love seeing it 
and hearing it,” Ullman said. 
“The kids are so talented, 
and I think that to get more 
community support mirrored 
back at us, to have more 
folks come out and support 
our competitive endeavors, 
would mean a lot to the kids 
in the community.”

Find more information 
about upcoming events, 
performance schedules 
and how to donate at www.
lebobands.com or @mtl-
band on Instagram. 

More than a halftime show
Mt. Lebanon Blue Devil Marching Band returns to competition and invites the community 
to experience the artistry behind the performance   By Annabelle Thomas

The Mt. Lebanon Blue Devil Marching Band performs 
its 2026 show, “Paint It Black,” featuring music by the 
Rolling Stones and Mozart’s “Lacrimosa,” with visual 
inspiration from the Netflix series “Wednesday.” 
(Photos provided)

Drum Majors Aanche Libai (left) and Alex Neergaard 
(right).
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I keep reading how 
inflation is out of control.  
Why is this happening 
and is there anything I 
can do to protect myself?

- James Moore

Hi James, since 2022, 
inflation has been on the 
top of all our minds, and 
it’s a topic of a lot of con-
versations we have heard 
in the news.  First, it is 
important to understand 
that inflation is driven by a 
supply-and-demand imbal-
ance, which occurs when 
consumers are looking to 
purchase more goods or 
services than are available.  
The two options for suppli-
ers to meet this increased 
demand are to produce 
more goods or to raise 
prices on current goods 
because they are unable 

to produce more.  In most 
cases, producers choose 
the latter option.

Our current inflation 
situation is being driven by 
several factors.  First, we 
have the ongoing conflict 
in the Middle East, which 
is causing less oil to flow 
through the Strait of Hormuz, 
consequently lessening the 
supply of oil and pushing 
prices higher.  These higher 
prices not only affect the 
price of gas we put in our 
vehicles, but also the prices 
of other physical goods as 
companies need to pass on 
the extra fuel costs for ship-
ping those goods across the 
country.  We are also expe-
riencing excessive demand 
from consumers.  Whether 
it is from travel or going out 
to restaurants, there seem to 
be plenty of people moving 

about.  While consumer 
prices are affected by the 
higher fuel prices, compa-
nies also attempt to find a 
sweet spot where they can 
charge people more without 
losing customers to those 
higher prices. An additional 
component we’re seeing 
add to the inflation land-
scape is the current buildout 
for artificial intelligence (AI).  
Companies are spending 
billions of dollars on data 
center construction and 
equipment associated with 
AI.  The suppliers to the AI 
industry cannot meet de-
mand and are being forced 
to continue increasing prices 
on those goods and ser-
vices.  In all these instances, 
we do not see a definitive 
end in sight at present.

This is not to say we ex-
pect to see hyperinflation, 

but we are in the camp that 
believes consistent inflation 
will stick around longer 
than we would all like.  The 
concerns with longer-term 
inflation are that it eats 
away at the value of our 
cash so that we cannot 
purchase as much tomor-
row as we can today.  The 
first thing that you can do 
to help battle this inflation 
prolongation is to ensure 
any idle cash you have is in 
an account that is earning 
interest.  Typical money 
market products can earn 
3.% to 3.5% at most banks 
and are easily accessible 
without lockups or penal-
ties.  CDs will have a very 
similar return, requiring 
short-to-long-term lockups.  
For the long term, the stock 
market has always been the 
best place to outpace infla-

tion and grow the money 
you do not need over the 
short term.  There are cer-
tainly risks in this area, and 
it might be best to consult a 
financial professional to un-
derstand your level of risk 
tolerance before making 
any investment decisions.

John McGowan, CFA, 
MBA, of Carson Wealth will 
answer select reader-sub-
mitted questions and offer 
professional insights on 
investing, retirement plan-
ning, estate planning, taxes 
and other personal finance 
topics.

Have a financial question 
you’d like addressed in a 
future column? Email your 
question to Pittsburgh@
carsonwealth.com. Selected 
questions may be featured in 
an upcoming edition. 

Lebo Financial Answers  Ask the Advisor

Ask Eaton 
Prep

Question: When is it 
appropriate to use a colon in 
standard written English?

Answer: An independent 
clause always precedes a co-
lon. The elements that follow 
must relate to the first clause. 
Before using a colon, ask 
yourself two questions:

1. Is the first clause inde-
pendent — that is, does it 
contain a subject and a verb 
and express a complete 
thought? 

2. Does the material that 
follows introduce content that 
explains or expands upon the 
first clause? 

Incorrect: In order to take 
the Digital SAT, you must 
bring a few items, your fully 
charged testing device with 
the Bluebook application 
installed, your up-to-date 
admission ticket, photo ID, 
pencils or pens for scratch 
work, and a calculator.

Correct: In order to take 
the Digital SAT, you must 
bring a few items: your fully 
charged testing device with 
the Bluebook application 
installed, your up-to-date 
admission ticket, photo ID, 
pencils or pens for scratch 
work, and a calculator.

Eaton Prep covers all the 
grammar rules, which make 
up more than one-fourth of the 
reading and writing section, in 
its course. You can register for 
our fall SAT program, which 
begins Aug. 30 at the Mt. Leb-
anon Recreation Center from 2 
to 5 p.m. and prepares students 
for the PSAT and November 
SAT, at Eatonprep.com.

Sept. 10 | Criminal mischief 
6:43 p.m. | 000 block of Ralston Place
Police reported an incident of 
destruction/damage/vandalism of 
property of less than $500.

Sept. 10 | Disturbing the peace 
3:14 p.m. | 100 block of Beverly Road
Police reported an incident of 
harassment.

Sept. 9 | Fraud 
12:49 p.m. | 300 block of Newburn 
Drive
Police reported a theft by deception 
involving more than $2,000 and less than 
$100,000.

Sept. 9 | Criminal mischief
9:40 a.m. | 1100 block of Bower Hill 
Road
Police reported an incident of damage/
destruction/vandalism of property more 
than $500.

Sept. 8 | Theft 
2:36 a.m. | 2800 block of Banksville 
Avenue
Police reported property valued at $200 
or more but less than $2,000 was taken.

Sept. 8 | Fraud
12:34 p.m. | 400 block of Mapleton 
Avenue
Police reported a theft by deception 
involving more than $2,000 and less than 
$100,000.

Sept. 4 | Simple assault
7:36 p.m. | 000 block of Alfred Avenue
Police reported a simple assault of mutual 
combatants resulting in bodily injury.

Sept. 4 | Fraud
11:58 a.m. | 900 block of Rockwood 
Avenue
Police reported a theft by deception 
involving more than $2,000 and less than 
$100,000.

Sept. 4 | Terroristic threats
6:36 a.m. | Mt. Lebanon Boulevard and 
Washington Road
Police reported an incident involving 
terroristic threats.

Sept. 2 | Reckless endangerment
11:41 p.m. | Mt. Lebanon Boulevard 
and Roycroft Avenue
Police reported an incident involving 
recklessly endangering another person.

Sept. 2 | Simple assault
11:17 p.m. | 800 block of Eisenhower 
Drive
Police reported a simple assault in which 
a person age 21 or older was accused 
of causing bodily injury to a child under 
age 12.

Aug. 30 | Strangulation
7:30 a.m. | 1700 block of Theodan 
Avenue
Police reported a strangulation incident.

Aug. 28 | Deceptive business practices
12:52 p.m. | 300 block of Avon Drive
Police reported an incident involving the 
sale or offer of less than the represented 
quantity.

Aug. 26 | Retail theft
7:24 p.m. | 700 block of Castle 
Shannon Boulevard
Police reported merchandise valued at 
less than $150 was taken. The offense 
was classified as a first offense.

Aug. 26 | Simple assault
8:44 a.m. | 400 block of Parkside 
Avenue
Police reported a simple assault.

Aug. 25 | Criminal mischief
10:23 p.m. | 100 block of Cochran 
Road
Police reported property damage or 
vandalism involving $500 or less.

Aug. 25 | Simple assault
9:39 p.m. | 300 block of Old Gilkeson 
Road
Police reported a simple assault.

Aug. 24 | Fraud
6:30 p.m. | 200 block of Kingsberry 
Circle
Police reported a theft by deception 
involving more than $2,000 and less than 
$100,000.

Aug. 23 | Drug violation
4:40 p.m. | 500 block of Washington 
Road
Police reported possession of a 
controlled or counterfeit substance by an 
unauthorized person.

Aug. 22 | Driving under the influence
8:34 p.m. | Woodhaven Drive and 
Washington Road
Police reported a driving under the 
influence incident.

Aug. 22 | Theft from a vehicle
2:52 p.m. | 600 block of Washington 
Road
Police reported property valued at $200 
or more but less than $2,000 was taken 
from a vehicle.

Aug. 20 | Fraud
2:31 p.m. | 200 block of Allenberry 
Circle
Police reported a theft by deception 
involving more than $2,000 and less than 
$100,000.

Aug. 19 | Drug violation
8:44 p.m. | 1600 block of McFarland 
Road
Police reported possession of a 
controlled or counterfeit substance by an 
unauthorized person.

Aug. 19 | Financial exploitation
6:19 p.m. | 400 block of Beverly Road
Police reported financial exploitation of 
an older adult or care-dependent person 
involving $2,000 to $100,000.

Aug. 19 | Retail theft
8:34 a.m. | 700 block of Castle Shannon 
Boulevard
Police reported merchandise valued at 
less than $150 was taken. The offense 
was classified as a first offense.

Aug. 17 | Marijuana possession
3:17 p.m. | 1500 block of Washington 
Road
Police reported possession of a small 
amount of marijuana.

Aug. 15 | Harassment
Time not provided | 500 block of 
Kenilworth Drive
Police reported physical harassment 
involving kicking or striking.

Aug. 15 | Retail theft
Time not provided | 1600 block of 
McFarland Road
Police reported a retail theft classified as 
a third or subsequent offense.

Aug. 15 | Indecent exposure
7:38 a.m. | First block of Academy 
Avenue
Police reported an indecent exposure 
incident.

Aug. 14 | Theft
5:52 p.m. | 600 block of Crystal Drive
Police reported property valued at $200 
or more but less than $2,000 was taken.

Police Beat
The Mt. Lebanon Police Department reported the following incidents 
from Aug. 12 through Sept. 12. The information is based on police 
department records. The listing of an incident does not indicate that 
an arrest was made or that anyone was found guilty of an offense.
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Meet Charlie Oliver
Charlie shares a birthday with his human sister, 
Skylar. Charlie turned two on Sept. 1.

Favorite humans?
By his actions, Charlie is a self-proclaimed (Con-
nie) “momma’s boy.” However, he loves his dad, 
(Jamey), Brudda (Hunter), and Sissy (Skylar).  He 
loves his Pappy Duce and Maw, too.

Favorite treat?
He can smell a rotisserie chicken a mile away!!  He 
never met a piece of chicken, that he didn’t love.

Favorite toy?
Charlie loves his mom’s yellow leather loafers! 
She gave up the fight. She said the amount of 
joy that it brings him to chew and whip around 
those shoes, would never match her joy of wear-
ing them.

Favorite thing to do besides eat and sleep?
Charlie loves to take rides with his Momma. He 
also loves to bark at all the kids who come into 
his house.

Why do my humans think we are special?
Because I love these crazy people, uncondition-
ally! That’s not always easy!  Plus, not to brag, but 
DOG=GOD. We really are the chosen animals. 
Sorry for your luck, cat and bird!

Want your dog to appear in Bark Beat? Submit 
photos along with the answers to the questions 
above to info@lebobeat.com.

Bark Beat
Celebrating Mt. Lebanon’s beloved dogs

Charlie wearing a gift a friend of 
the family gave him.
(Photos provided)

“The Home Beat” is a monthly column 
by Jordan Smoke of Homelio. Each month, 
Smoke will share practical advice to help 
homeowners better understand the systems 
that keep their homes safe, efficient, and 
well-maintained.

The $49 Furnace Tune-up
Why the same furnace visit costs $179 
somewhere else, and how to choose.

This fall in Mt. Lebanon you can book a 
“seasonal HVAC tune-up” for $49, a “furnace 
tune-up” for $69.95, or a “furnace mainte-
nance service” for $129 to $179. Others might 
call it a precision tune-up or a maintenance 
visit or sell it inside a membership plan.

None of these names mean anything 
in particular. A “tune-up” is whatever the 
company says it is. The price can tell you 
a lot about what you’re paying for. A $49 
visit doesn’t cover a technician’s hour, 
so this company is only profitable if an 
issue is found and a repair is needed or 
you use them for a replacement when the 
time comes. Usually a $150 visit or more 
is priced to cover the hour spent focused 

on your furnace. Neither is a scam, but you 
should know which one you booked.

When you book, ask these three questions:
How long will the technician be here? A 

meaningful visit is a full hour, sometimes 
closer to two. Thirty minutes is a look, not 
maintenance.

What will you test for? Combustion effi-
ciency and carbon monoxide concentration 
are real numbers. Ask for them in writing. 
“Looks good” means nothing.

If you find a problem, what happens 
next? The best answer is a written explana-
tion and time to think. Any recommenda-
tion from a cheap visit should get a second 
opinion before you spend more than the 
visit cost.

If you’re also wondering if you should 
get this yearly, the answer is yes. Mostly for 
safety.

Boilers too; the safety valve and water 
pressure need checked. If you heat with 
oil, you need a real cleaning every year. It 
costs more because it takes longer.  

Ask the three questions. The answers 
will sort the companies for you.  

The Home Beat   By Jordan Smoke

CARNEGIE AUTO PARTS • 412-302-4418
423 East Main Street • Carnegie, PA 15106

Charlie chilling.

“Our friends just had a second baby. I gave the first 
child a gift when they were born; should I get them a 
sibling gift now?”

If you have had more than one child or grandchild, it 
isn’t hard to imagine how early sibling rivalry can start 
especially when all the fuss is over the fresh newborn. The 
sweet sibling doesn’t require a large gift but it certainly is a 
thoughtful gesture to bring something along for them espe-
cially if they will be present when you give the baby a gift. 

We like to think about giving the sibling something that 
makes them feel special and grown up and even teach-
es a bit about caring for another. Of course, the age of 
the sibling is a consideration. If the child is old enough, 
parents often do appreciate gifts that can keep them busy 
with little supervision. Younger children do love the one-
on-one time of being read a book as well.

Sibling Gifts:
• �a small stuffed animal
• �boxed book and stuffy set like “Just One Me” reminds 

them they are irreplaceable
• �cuddle and kind little animals can help them learn to care 

for another
• �candylab classic wooden food trucks
• �Young Wild and Friedman sensory dough kits
• �picture books for time to read with mom or dad
• �Mushi rechargeable silicone night lights
Every gift has a story. While generosity is never the 

wrong answer, every occasion brings up a question or 
two. At Barefoot Stitches & Gifts, think of us as your friendly 
neighborhood Gift Gals guiding your gift-giving. Send your 
own gifting conundrums to info@lebobeat.com and we may 
just unwrap your answers in an upcoming column. 

Lebo Gift Gals 
Your guide to gift giving — 
Sibling Gifts

From left: Jennifer Brandenstein and Karin Smith, 
owners of Barefoot Stitches & Gifts on Beverly Road.  
(Photo provided)
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The board-certified urologists at  
St. Clair Medical Group provide advanced, 
personalized care for men and women across 
every stage of life. From routine concerns to 
complex conditions, our collaborative team 
offers leading-edge treatments, minimally 
invasive and robotic-assisted surgery, and 
seamless access to the specialists you  
need—all close to home.

Schedule an appointment today. 
412.942.4100
stclair.org/urology

Comprehensive Urologic Care. 
One Trusted Team.   
When it comes to your urologic health, experience matters.

EXPERT CARE FOR:

+  Prostate conditions and  
prostate cancer

+  Kidney stones
+  Bladder and kidney cancer
+  Urinary incontinence
+  Overactive bladder
+  Erectile dysfunction
And more




